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THE DONKEY AND 


THE THISTLES 
. A tee” 





ties: 


He was hungry all right, but not for 
any of the food he was packing out 
to the field hands for lunch. That 
didn’t tempt him a bit. 

Then he spotted some delightful look- 
ing thistles. No donkey could pass 
them up, of course, so he sat down 
and munched happily away. Which 
was just Aesop’s way of saying that 
one man’s meat is, indeed, another 
man’s poison. 


And in this business of investing, 
that’s a point well taken. 


\Zee Some people should stick to 
stocks that are comparatively safe 
—stocks that don’t fluctuate too 
widely in price and have an un- 
broken history of dividend pay- 
ments. 

Others can afford greater risk for 
the sake of a greater return on 
their money. 

Wee Some people should select 
stocks on the basis of their pros- 
pects for price appreciation over 
the years ahead regardless of pres- 
ent yield. 

And of course, there are others 
who, quite frankly, shouldn’t buy 
stocks at all, who should take 
care of a home, insurance, and a 
fund for emergencies, first. 
What should you do in your own situ- 
ation? Which stocks should you buy? 
We'll be happy to prepare the most suit- 
able program we can to fit your funds, 
your objectives. 
There’s no charge of course. No obli- 
gation, either. Simply write to— 


WALTER A. SCHOLL, Department SE-35 


MERRILL LYNCH, 
PIERCE, FENNER & BEANE 


70 Pine Street, New York 5, N. Y. 
Offices in 107 Cities 
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1955 
ANNUAL REPORT 


A copy of the 1955 Annual 
Report may be obtained 
upon request to the General 

| Offices: 20 North Wacker 
Drive, Chicago 6, or to the 
Corporate Office: 61 Broad- 
way, New York 6. 
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INTERNATIONAL MINERALS & CHEMICAL CORPORATION 


FINANCIAL HIGHLIGHTS 


Net Sales . 

Earnings Before Income Taxes 
Income Taxes . 

Net Earnings for the Year . 
Percent Net Earnings to Sales 


Earnings Per Share of Common Stock Outstanding 
June 30. 


Dividends Paid to Stockholders = 
Percent of Net Earnings Distributed as Dividends . 
Dividends Paid Per Common Share . 

Year’s Earnings Retained in the Business 

Common Stockholders’ Equity . 

Equity Per Share of Common Stock . 

Working Capital at End of Year . 

Ratio of Current Assets to Current Liabilities 


Expenditures for Capital Additions . 


Annual Depreciation, Amortization, and Depletion . 


Long-Term Debt: 
3.65% Subordinated Debentures . 
3%% Term Loan . 
2%4% Purchase Money Mortgage . 
Total Net Worth . 
Number of Stockholders 
Number of Employees . 


1955 


Year Ended June 30 


$96,485,017 
$7,396,903 
$1,075,000 
$6,321,903 
6.55% 


$2.55 
$4,114,769 
65.09% 
$1.60 
$2,207,134 
$72,122,015 
$30.99 
$33,196,749 
5.8 to 1 
$7,219,703 
$6,839,593 


$20,000,000 
$9,400,000 
$375,000 
$81,955,015 
12,327 
5,046 





1954 


Year Ended June 30 


$93,591,934 
$7,113,979 
$1,070,000 
$6,043,979 
6.46% 


$2.44 
$4,098,222 
67.81% 
$1.60 
$1,945,757 
$69,600,891 
$30.04 
$31,191,183 
6.4 to 1 
$10,745,566 
$4,926,752 


$20,000,000 
$10,050,000 
$500,000 
$79,433,891 
11,554 
5,119 
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How High Is This Market? 


Measured by the industrial averages, prices are far 


above the historic 1929 peak. But quotations of the 


majority of stocks are not out of line with earnings 


here is no objective standard by 
T which to detect a condition of 
stock market over-valuation or under- 
valuation so extreme as to call for 
an early reversal of the major trend. 
Several yardsticks are available, but 
either singly or in combination their 
indications can at best be merely sug- 
gestive rather than conclusive. In 
retrospect, it is easy to see that prices 
were much too high at the beginning 
of 1929, and too low at the beginning 
of 1932, yet the trends then in effect 
continued for many months and car- 
ried prices to even more extreme 
levels before finally coming to an end. 


Premature, But Profitable 


Although it is not possible to call 
the top or bottom of a major move 
with any assurance, it is not difficult 
to detect their approach. Action 
taken at such a time, based on the as- 
sumption that the turn is not far 
away, will be premature but over the 
long term it is almost certain to be 
profitable. Thus, it is decidedly worth 
while to remain continuously aware 
of the indications afforded by estab- 
lished yardsticks of value despite 
their admitted imperfections. 

The least reliable of these is the re- 
iationship of current prices to those 
recorded in the past. On this basis, 
the present market is extremely vul- 
nerable, for today’s quotations are far 
above any ever witnessed before. The 
most comprehensive industrial aver- 
age available—the Standard & Poor’s 
index of 420 issues—now stands at 
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366.7 per cent of the 1935-39 level, 
against a peak of 197.7 in 1929. Two 
years ago, it was 189.5; thus, all the 
excess over 1929 quotations may be 
said to have accrued within 24 
months. 

The fact that prices are at an all- 
time high by a large margin is not as 
disturbing as it sounds. It is the 
rule rather than the exception for 
each succeeding bull market to sur- 
pass its predecessors; the failure of 
the 1932-37 move to accomplish this 
is adequately explained by the un- 
precedented severity of the depression 
in business activity and stock prices 
during the early ’thirties. 

Another guidepost is the level of 
yields prevailing on common stocks. 
Except on the rare occasions when 
dividend payments are far above the 
levels of recent years (as in 1916-17) 
or far below (as in 1933), yields tend 
to move inversely with prices, usually 
at a somewhat slower rate. In gen- 
eral, the returns available on indus- 
trial shares reach seven per cent or 
more at the most favorable buying 
opportunities and recede to three or 
3% per cent when prices have gone 
dangerously high. Yields have re- 
cently approached the upper limit of 
the latter range, indicating that stocks 
could be nearing a turning point, 
though there is still some protective 
cushion left between present returns 
and those prevailing in 1929, 1936-37 
and 1946. 

In addition to comparing stock 
yields with their own performance in 


the past, they may be related to the 
returns afforded by high grade cor- 
porate bonds. This comparison also 
shows that stocks are far removed 
from the bargain counter today, for 
the margin between stock and bond 
yields—whether computed in terms 
of points or by dividing bond yields 
into stock yields—is currently the 
smallest since 1939. Similar results 
are noted if the comparison is made 
with municipal rather than corporate 
obligations. The relative yield ad- 
vantage enjoyed by equities has thus 
become uncomfortably small. 


Influential Factors 


The factors considered thus far are 
unanimously unfavorable. They can- 
not safely be disregarded, but their 
adverse implications are considerably 
diluted by examination of the rela- 
tionship of stock prices to earnings. 
Stocks are undoubtedly influenced 
partly by current earnings, partly by 
those recorded in recent years and 
importantly by the general expecta- 
tion of earnings to be witnessed over 
the medium term future. The latter 
factor cannot be reduced to specific 
figures, and the relative importance 
of the three changes from time to 
time ; thus, price-earnings ratios must 
be recognized as more or less of an 
abstraction. 

Nevertheless, current relationships 
are encouraging. Industrial shares 
are selling at only a little over 13 
times estimated earnings for the last 
twelve months; practically all bull 
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market peaks in the past have brought 
with them price-earnings multiples 
much higher than this. Furthermore, 
profits are still advancing; if present 
quotations are related to probable 
earnings for the full year 1955, they 
appear still more conservative. 


Optimism Justified 


Finally, it must be recognized that 
current earnings in a number of im- 
portant industries are burdened with 
heavy charges for accelerated amorti- 
zation of defense facilities. These will 
end within another year or two, per- 
mitting an increase in reported prof- 
its ; accordingly, it appears to be justi- 
fiable to capitalize present earnings 
somewhat more generously than 





would be conservative if they repre- 
sented the maximum reasonably at- 
tainable. 

Even more important, these heavy 
charges add to cash income and fur- 
nish a strong bulwark to dividend 
payments. This consideration, and 
the still-moderate relationship of divi- 
dends to earnings, warrants the ex- 
pectation of substantial year-end ex- 
tras by many enterprises. Unless 
stock prices rise sharply over the next 
few months, yields will thus show an 
advance, widening the slim margin 
of safety they now enjoy over bond 
yields and the stock yields recorded 
in the past. Hence, present market 
valuations do not appear extrava- 
gantly high. THE END 


Ten Dividend Increase Prospects 


Yearly earnings for all of these issues will be well 


above current dividend rates, finances are sound and 


the prospects for continued high earnings are good 


W ith good business conditions 
today and favorable prospects 
for the rest of the year, many a com- 
pany counts on hefty 1955 earnings. 
This appears to be only reasonable 
since sales volume is being boosted 
to new heights—and the sales are 
being turned into profits, not at the 
same rate as sales but still better 
than last year’s. 

Profits are increasing fast enough 
for many stockholders to look for an 
increase in dividend payments. To 
date C.1.T. and West Penn Electric 
are the only ones of the ten companies 
listed below to increase their payment 
rates so far this year. The likelihood 
is that the others will follow or at 
least declare year-end extras and 
that these two will boost payments 
further. 


Backed by Statistics 


There is adequate reason for such 
expectations. In just the first half of 
the year, Chrysler, National Steel, 
Phelps Dodge, Sinclair and Southern 
Pacific more than earned their whole 
1954 dividend total. All indications 
are that the other five companies are 
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similarly able to afford dividend 
raises. From the table it is easy to 
see why current rates are but the 
minimum expected by stockholders. 

These companies have long been 
dividend conscious. Paying dividends 
since the ‘twenties are Chrysler, 
C.I.T., National Dairy and National 
Steel. Phelps Dodge and Sinclair 
both initiated payments in 1934 and 
continued them every year since that 
time. The other four companies have 
more recent dividend records. Allied 
has paid every year since 1942, 
Southern Pacific resumed in 1942 


after a ten-year lapse. West Penn 
initiated dividends on its publicly 
held common in 1948 while Warner- 
Lambert began paying on the com- 
mon also in that year. 

All ten are major concerns, well 
entrenched in their fields and well 
able to take advantage of the cur- 
rently good economic conditions. And 
big as they are, all still are fast grow- 
ing. Allied is the largest company in 
the department store field, with a 
sales growth record well above aver- 
age. With continued expansion of 
facilities coupled with consumer de- 
mand the present 75-cent quarterly 
dividend may well be hiked. As 
Chrysler’s $8.04 a share earnings in 
the first half of 1955 well show, the 
company’s fight to recapture its place 
in the automobile industry is meeting 
with success. Year-end earnings are 
estimated at around $12 a share com- 
pared with $2.13 for all of 1954. 

C.1.T., the nation’s. leading in- 
dependent instalment finance com- 
pany, reported 1955 first-half volume 
an all-time high for any six-month 
period. This reflects higher automo- 
bile sales and C.1I.T.’s diversification 
into other fields. These include textile 
factoring, financing the sale of con- 
sumer durable goods, modernization 
loans and other credit operations. 
National Dairy is the largest factor 
in the dairy products industry and 
leads in the sale of processed cheese 
and ice cream. Demand is bolstered 
by the rapidly growing population 
and a high level of consumer income. 

National Steel benefits from the in- 
creased demand from all of its cus- 
tomers and particularly from the 
automobile makers. The company has 
a better than average earnings per- 
formance. In fact, it is the only major 

Please turn to page 30 


Ten Prospects for Increased Dividends 


7————Earned Per Share, 

Year 7——Annual—, -—Six Months—, 7—Dividend—, Recent Indic. 

Ended 1953 1954 1954 1955 1954 *1955 Price Yield 
Allied Stores ....¢Jan. 31 $4.92 $5.50 $0.96 $1.06 $3.00 $3.00 60 5.0% 
Chrysler ........ Dec. 31 859 213 181 804 450 225 86 3.5 
OS i, = ae Dec. 31 3.62 385 189 201 2.25 235 47 c5.1 
Nat’l Dairy ..... Dec. 31 tae wat 1.41 1.47 1.55 1.20 40 e5.0 
Nat’l Steel ...... Dec. 31 6.71 4.13 1.77 3:13 380 225 Ys 43 
Phelps Dodge ... Dec. 31 3.83 4.07 1.91 s22 3.00 2.35 61 4.9 
Simca ....... .. Mec: 31 5.53 6.04 2.97 2.92 260° 155 ‘S7 AS 
Southern Pacific. Dec. 31 6.40 490 a2.61 a3.80 3.00 2.25 63 48 
Warner-Lambert. Dec. 31 2.52 3.04 1.11 1.56 1.60 1.20 4.3 
West Penn Elec.. Dec. 31 1.72 1.88 1.79  b1.99 1.15 0.95 28 £4.6 





*Paid or declared through September 14. 
ended July 31. 
cents quarterly. 


+Of the following year. a—Seven months. b—12 mcnths 
c—Based on 60-cent quarterly rate. 


e—Based on $2.00 payment. f—Based on 32% 


FINANCIAL WORLD 





———— 


rr re ee ee eet 


DAD eh gM HAY os 


2 SRS ERE 


Profit Possibilities 


In Atomic Metals 


Although uranium has received the most attention, 


many other metals with unique properties will be 


required in increasing amounts in the Atomic Age 


A energy has opened up new 
vistas for a number of minerals 
which previously appeared to have a 
relatively unexciting future. The 
most obvious example is, of course, 
uranium which suddenly changed 
from an element with practically no 
market to the object of the most in- 
tensive mineral search in history. 
However, the Atomic Age has also 
vastly increased the potential uses of 
a number of other relatively uncom- 
mon metals, such as lithium, zirconi- 
um, beryllium, and hafnium. 

The characteristics of atomic 
energy require the use of special 
metals with unique properties. Thus, 
zirconium has become the metal of 
choice in the construction of nuclear 
reactors because it absorbs few neu- 
trons generated by the fissioning ma- 
terial and therefore does not interfere 
with the reaction. And hafnium is 
valuable in reactor control rods be- 
cause it absorbs many neutrons and 
thus can quench atomic “fires.” As 
a result, the Atomic Energy Commis- 
sion has just asked for offers of up to 
two million pounds of zirconium 
metal to fulfill the increasing require- 
ments of its reactor development pro- 
gram and scheduled naval projects. 
The AEC will also take as much haf- 
nium (which occurs along with zir- 
conium in nature) as can be produced 
in the processing of zirconium. 

The Commission presently has a 
contract with Carborundum Company 
for the delivery of zirconium and haf- 
rium, under which 200,000 pounds of 
zirconium are obtained yearly. But 
the AEC wants an additional two 
million pounds of the metal over a 
five-year period (or 1.2 million 
pounds over a shorter period) with 
deliveries starting not later than 
July 1957. 

Meanwhile, capacity for producing 
lithium—the lightest metal known— 
is being considerably expanded. 
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Normally, the largest commercial 
markets for lithium are in glass and 
ceramics, lubricating greases, and al- 
kaline storage batteries. But the 
mineral came into its own with the 
advent of the hydrogen bomb since it 
is a prime element for making tri- 
tium, used in the H-bomb. More 
recently, it has been suggested that 
controlled fusion power might become 
a vast new source of energy, with 
the “fuel” for the process consisting 
of lithium deuteride—a combination 
of lithium and 
deuterium (a 
form of hydro- 
gen). Whether 
abundant _ lith- 
ium will ever 
become a key 
nuclear fuel is, 
of course, sheer 
speculation, but 
the intriguing 
possibili- 
ties have been 
clearly reflected 
in the market 
pyrotechnics of 
lithium stocks. 

In somewhat similar position is 
thorium—used for many years in 
mantles for gas lamps—but now re- 





Companies Active 


7—— Metals, 


Company Produced 
Amer. Potash & Chem... Lithium 
Beryllium Corp. ......... Beryllium 
Carborundum Corp. ...... Zirconium 
Climax Molybdenum .... Molybdenum 

Uranium 
Fansteel Metallurgical ... Tantalum 

Columbium 
Foote Mineral ........... Lithium 

Zirconium 
Howe Sound ............ Cobalt 
Lindsay Chemical ........ Thorium 


Lithium Corp. of Amer... Lithium 


National Lead .......«... Titanium 
Vanadium Corp. ......... Vanadium 
Uranium 


garded as a promising atomic mineral. 
Many well-informed persons such as 
Floyd B. Odlum of Atlas Corporation 
believe that while thorium will sup- 
plement uranium, there will be no 
great shift in emphasis in this coun- 
try’s nuclear program to thorium— 
which in its most workable form and 
largest quantity is found outside the 
United States. 

Other promising metals of the 
Atomic Age are beryllium, cobalt, and 
columbium. Beryllium is an impor- 
tant additive for alloying with cop- 
per, aluminum, and other metals; 
beryllium copper, for example, has 
greater hardness and strength than 
other copper-base alloys while retain- 
ing corrosion-resistance and non- 
magnetic properties. Cobalt, also 
used as an alloy, has exceptional heat- 
resistant qualities which make it ex- 
tremely valuable in jet-propelled and 
turbine-powered aircraft. Columbium 
is still another metal which is used as 
an alloy to fortify engine parts against 
the terrific heat generated by jet- 
engine gases. And the creation of 
“super-alloys” will also require in- 
creasing quantities of tungsten, chro- 
mium, and molybdenum which al- 
ready have an established position in 
the field of alloying materials. 

The Atomic Industrial Forum has 
predicted that the manufacture and 
sale of atomic power plant compo- 
nents (heat exchangers, pumps, 
valves, fittings, pipes, etc.) will reach 
$710 million a year by 1963. This 
would seem to indicate a large poten- 
tial market for special metals re- 
quired for the construction of these 
components. 

But while the new metals and al- 


in Atomic Metals 





Earned Per Share ——— Indic. 
-— Annual — -Six Months— Divi- Recent 
1953 1954 1954 1955 dend Price 
$4.00 $4.38 $1.90 $2.96  s$2.25 95 
1.26 0.97 0.42 0.98 s b46 
3.69 1.92 1.07 1.58 1.40 34 
3.81 6.07 2.74 3.59 3.00 64 
1.85 1.23 0.52 1.61 0.50 33 
0.34 1.15 0.57 0.45 0.40 b46 
0.62 0.48 0.22 0.63 1.00 25 
1.02 1.06 045 0.90 0.60 m42 
0.29 0.41 tals ... None b35 
254 3.05 1.46 1.97 OO -. 2 
2.70 2.50 1.16 1.96 1.60 41 


b—Bid price. m—Midwest Stock Exchange. s—Indicates payment in stock. 








loys may well open up new metal- 
lurgical frontiers, the changes are apt 
to be evolutionary rather than revo- 
lutionary ; considerable research must 
be done to overcome tremendous ex- 
traction and processing problems 
which exist, for example, in the case 


of beryllium and zirconium; and 
with prices extremely high and pro- 
duction low, demand in the immediate 
future may be largely dependent on 
Government procurement policy. 

At current market levels, the 
atomic metal stocks command rather 


Generous Yield from Chain Store 


H. L. Green's earnings this year are expected to exceed 


1954 results, reflecting improved profit margins and the 


addition of new stores. 


uring the past four years, H. L. 
Green Company’s earnings took 
a downward course as operating costs 
made larger inroads into sales. Nearly 
all types of expenses, particularly 
payrolls, were higher. But this year 
the earnings trend is being reversed. 
Chain store policies and procedure 
differ very little from year to year, 
since changes as a rule come slowly, 
but already apparent is a leveling off 
of payroll costs as related to total 
sales. Larger volume is the under- 
lying factor here, particularly in 
stores laid out for customer self- 
selection. Self-service has been in- 
troduced throughout one store, and 
another is being adapted to the same 
system. Higher-priced lines have been 
added so that “trading up” has 
helped. The average sale now is esti- 
mated at about 50 cents compared 
with 40 cents in 1951 and 25 cents 
before the war. And Green has 
recently increased its number of stores 
to 227 of which five were opened 
during the first quarter, while three 
were remodeled and enlarged. During 
the second quarter, five were remod- 
eled, and one opened this month. 
During April, total volume began 
to forge ahead of the year-earlier 
month. Although there was a narrow 
sales gain for the full fiscal quarter, 
earnings were down because of store 
pre-opening expenses. But profits 
from these new additions began to be 
realized during the second quarter, 
net income as well as sales increased 
and for the half-year earnings were 
higher by a narrow margin over the 
1954 figure, although on a per-share 
basis the result was the same. 
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Longer term outlook is good 


Despite secondary effects of the re- 
cent hurricane, which forced store 
closings in a few areas in which 
Green operates, August sales ran five 
per cent over the 1954 month. Bar- 
ring any further serious interrup- 
tions, recent favorable trends should 
continue and full-year earnings prom- 
ise to be moderately better than in 
1954. The most profitable period of 
the year normally is the last fiscal 
quarter, November through January. 

The company’s earnings for last 
year have been recently revised to re- 
flect the retroactive repeal of a pro- 
vision of the 1954 Revenue Code. 
Earnings as originally reported were 
$2.82 per share after deduction of 
certain estimated costs equal to 17 
cents per share after taxes. Restora- 
tion of this amount makes 1954 earn- 
ings equal to $2.99 per share com- 
pared with $3.10 in 1953. During the 





H. L. Green Company, Inc. 


Earned 
Sales Per 

*Year (Millions) Share ¢Dividends +Price Range 
1944.. $ 68.7 $2.01 $1.25 277%—21% 
1945.. 79.1 286 1.25 43 —26% 
1946.. 90.4 5.14 1.87% 524%—30% 
1947.. 94.2 4.76 a2.37% 37%—27% 
1948.. 1016 4.97 2.50 40%—29% 
1949.. 98.7 4.14 2.50 434—33% 
1950.. 101.9 447 2.50  4534—353% 
1951.. 1065 3.53 2.50  444%—353% 
1952.. 1069 3.28 2.50 417%—36 
1953.. 108.7 3.10 2.25  40%—29% 
1954.. 1085 282 2.25  337%—28 
Six months ended July 31: 

1954.. $48.2 $0.68 deter” caaesebanbits 
1955.. 49.1 0.68 b$1.75 b3434—30% 


“Years ended January 31 of following year. 
*Calendar years. a—Paid 100 per cent stock 
dividend; all items adjusted. 
tember 14. 
since 1935. 


: b—Through Sep- 
Note: Dividends paid in each year 


fancy premiums in terms of earning 
power and dividend payments. Thus, 
even such better-situated issues as 
Carborundum, Fansteel Metallurgi- 
cal, Howe Sound and National Lead 
carry a significant measure of invest- 
ment risk. 


Issue 


years immediately following the war, 
earnings ran at levels around $4 to $5 
a share, bur this of course largely re- 
flected the almost universal restock- 
ing of goods difficult to obtain while 
the country was on a war footing. 

A major policy behind H. L. 
Green’s expansion is concentration 
on adequate return. Greater value is 
obtained on the invested dollar 
through the renovation of stores 
rather than by buying or building. 


The wholly-owned Canadian subsidi- | 


ary, Metropolitan Stores, has been 
active in improving its stores, which 
number 85. In the U. S. there are 
now 142, with the heaviest concentra- 
tion in New York, Pennsylvania, 
New Jersey and Georgia. 

While the company’s expansion 
policies have been conservative, its 
strong financial standing places it in 
a position to take advantage of op- 
portunities as they develop. Capital 
expansion and cash dividend pay- 
ments are so planned that the com- 
pany can wind up the year with cash 
and Government securities sufficient 
to liquidate all current liabilities. At 
the end of last ‘year, current assets of 


2, LMT PERLE LAT IE Tes S* 


$23.3 million, including $6.3 million | 
cash and the equivalent, compared | 


with current liabilities of $4.8 million. 
Net working capital had increased 
slightly from the previous year to 
nearly $18.5 million while capital 
stock had a book value of $34.10 per 
share against $33.53 a year earlier. 
The longer term outlook for sales 
growth is favorable, while the larger 
volume should .result in wider profit 
margins, At a current price of around 
32 for the stock, the indicated yield is 
over six per cent on the basis of the 


$2 regular dividend alone. Including | 


the 25-cent extra that has been paid 
in recent years the yield is about seven 
per cent, a generous rate of return 
under present conditions. 
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Better Times for 


The Shipping Lines 


Increased cargo offerings, higher freight rates, and 


better passenger business point to a reversal of the 


downward drift of net earnings in the past few years 


he earnings decline experienced 

by the shipping lines listed on 
the Big Board during 1952-1954 was 
checked in the first half of this year 
and it seems probable that the upturn 
will continue for the remainder of 
1955. Cargo business, the most im- 
portant contributor to shipping reve- 
nues, is running well above last year’s 
level. This is reflected in a 10 per 
cent rise in U.S. exports in the first 
seven months of this year as com- 
pared with the same year-ago period. 
Passenger business is also reported 
to be good. An American Export 
Lines official, for example, states that 
travel to the Mediterranean area was 
10 per cent better in the first half of 
this year than in the 1954 season and 
bookings for the remainder of the 
year indicate a continued rise in pas- 
senger volume. 

Rate increases on ocean-going 
freight, which generally took effect 
around the beginning of the second 
quarter and ran as high as 15 per 
cent, are also benefiting the shipping 
lines. Another assist to the shippers 
has come from legislative require- 
ments that at least 50 per cent of all 
Government-financed cargo must be 
transported in privately-owned U. S. 
flag vessels to the extent that they 
are available at fair and reasonable 
rates. 

This does not mean that the long- 
term problems which plague U. S. 
shipping lines are at an end. Al- 
though this country was the leading 
maritime nation at the end of World 
War II, foreign competition has been 
reviving strongly and some countries 
(such as India, Egypt, Yugoslavia, 
and South Africa) which had small 
fleets or none at all before the war are 
now substantial competitors on par- 
ticular trade routes. Work stoppages, 
Such as last week’s walk-out of long- 
shoremen which had paralyzed the 
New York waterfront, are all too fre- 


SEPTEMBER 21, 1955 





Charles P. Cushing 


quent. And while it is universally 
recognized that a strong merchant 
marine is essential to this country’s 
security—as well as a vital instru- 
ment for the promotion of our foreign 
trade—wrangles and delays in con- 
nection with subsidy payments have 
been a recurring problem. 

Actually, subsidies are the rule and 
not the exception in the world mari- 
time picture. A comprehensive study 
by Georgetown University last year 
disclosed that of 65 foreign countries, 
45 or nearly 70 per cent had histories 


of subsidy for their merchant fleets— 
and these included all of the principal 
maritime powers. Since American 
seamen enjoy substantially higher 
wages than foreign-flag personnel, 
and insurance and repair costs also 
are higher, legislation has been neces- 
sary to enable U. S. shippers to meet 
low-cost foreign competition. 

Two principal forms of financial 
aid are provided for in the Merchant 
Marine Act of 1936— sometimes 
called the “Magna Charta” of Ameri- 
can shipping. Construction subsidies 
are aimed at providing U. S. oper- 
ators with American-built ships at 
prices comparable with those paid by 
foreign ship operators for similar ves- 
sels built abroad. Operating differ- 
ential subsidies are paid to American 
shipowners who use American-made 
vessels on essential foreign trade 
routes in order to place the operation 
on a parity with foreign competitors, 
but without guaranteeing the ship op- 
erator a profit. 

An unusual feature of the operating 
subsidy is that provision is made for 
the Government to recapture one-half 
of the profits in excess of 10 per cent 
of the capital “necessarily employed” 
in the business. The recapture can be 
made at the end of each 10-year pe- 
riod under a subsidy contract. The 
recipient of an operating differential 
subsidy also must make deposits into 
statutory reserve funds out of depre- 
ciation accruals, insurance, and prof- 
its over 10 per cent, for the purpose 
of financing ship construction. 

Clarification of shipping subsidy 
problems can, of course, be furthered 
considerably by policies of the U. S. 
Maritime Board. In this connection, 

Please turn to page 14 


Ship Lines on the Big Board 


American American Moore- U.S. 

Export Hawaiian McCormack Lines 
1954 Revenues (Millions).... $53.8 $3.9 $55.2 $83.0 

Earned Per Share: 

gk ero ee $3.20 D$0.78 $4.71 $6.95 
ES rs re 2.99 3.08 2.64 4.34 
SRST ser ae 0.18 1.74 2.42 3.17 
1954 (6 Months).......... D0.33 D1.08 1.06 0.74 
1955 (6 Months).......... 0.24 1.62 0.98 1.57 
Number of Shares (000)...... 1,200 366 1,941 1,615 
Book Value Per Share....... $41.55 $53.57 $37.08 $34.65 
Gammon Comitel ..... oscars. $22.0 $1.9 None $36.5 
Dividends Since ............. 1936 1929 1941 1946 
HU Sra kn bso ccehane ve $0.75 $3.00 $1.50 s$1.12% 
ASU siGWis «5 satWaus 6 ede 1.50 1.12% 1.12% 
Moetemt Price ... 1... sccscas. 18 64 20 22 
1946-55 Range .............. 28%—11% 67—34 21%4—8 244—11% 
NG Rheied ee cies oekoas nae 4.7% 7.1% 6.8% 





*Debt and/or preferred stock, in millions. §To September 14. s—Plus stock. D-——Deficit. 








News and Opinions on Active Stocks 





Consult individual Stock Factographs for further vital in- 
formation and statistical data on these issues. Opinions are 


based on data and information regarded as reliable, but 


Allied Stores B 
Shares of this largest unit in the 
department store field represent one 
the fastest growing retailers in the 
country. At 60, yield is 5% on $3 
annual dividend. Sales for the first six 
months of the fiscal year ending next 
January 31 rose 7 per cent over the 
comparable 1954 period to a new 
peak, reflecting additional units in 
operation. Despite a larger capitali- 
zation, per share earnings increased 
9.4 per cent to an all-time high of 
$1.06 due to wider profit margins and 
lower taxes. Thus far this year, two 
units have been added and acquisition 
of another has been approved. A new 
store will be opened in Houston in 
1956. Last month the company and 
Federated Department Stores an- 
nounced plans for a new $10 million 
shopping center at Peabody, Mass. 


American Cyanamid B+ 

Now 63, stock represents a strong 
and growing umt in its field. (Pays 
50c quarterly.) Despite opening ex- 
penses and a two-month strike at its 
new $50 million petro-chemical plant 
at Fortier, La., earnings for the first 
half of 1955 rose to $1.99 per com- 
mon share compared with $1.51 a 
year ago. A high level of demand for 
the company’s products should con- 
tinue at least for the rest of the year. 
This, together with introduction of 
new products and additional capacity 
from new plants (principally am- 
monia and acrylonitrile), is expected 
to result in full-year earnings of about 
$4 per share compared with $2.95 in 
1954. An increase in dividends would 
appear possible. 


Celotex C+ 

Shares are speculative but are im- 
proving in status. At 35, yield is 5.7% 
on $2 annual dividend. Sales for the 
first nine months of the fiscal year to 
end October 31 increased 14 per cent 
8 


over the comparable 1953-54 period, 
reflecting record demand. Profit mar- 
gins widened and after lower taxes, 
earnings rose 67 per cent to $3.50 per 
common share (based on 878,651 out- 
standing shares). Earnings prospects 
for the full year and early 1955-56 
are excellent in view of the continued 
high level of building activity. The 
company is the largest domestic pro- 
ducer of rigid insulating board and 
acoustical products, which account for 
about 60 per cent of total sales. Other 
items manufactured include roofing 
and gypsum products (25 per cent) 
hardboard and rockwool (10 per 
cent) and miscellaneous (five per 
cent). 


Copperweld Steel B 

Stock is a highly cyclical issue ; re- 
cent price, 27. (Paid $1.80 in 1954; 
$1.20 so far in 1955.) Company has 
embarked on a $12 million expansion 
and modernization program to be 
completed in 1957, including $10 mil- 
lion to be spent at its steel division 
in Warren, Ohio, $1 million on the 
wire and cable facilities at Glassport, 
Pa., and $1 million at the Ohio Seam- 
less Tube plant near Shelby, Ohio. 
Financing plans include the public 
sale of $5.5 million common. stock, 
long term loans of $5.5 million and 
the balance of one million from re- 
tained earnings. 


Delaware, Lackawanna & Western C 

Now priced at 19, shares are 
speculative. (Paid 75c in 1954; $1 so 
far in 1955.) The cost of recent floods 
in Pennsylvania and New Jersey to 
the railroad are estimated at over $6 
million, which will be paid out of 
reserves. A net loss of more than 
$500,000 will be reported for August 
and according to company officials, 
the road will do well to escape a net 
loss for the full year. Previously, 
earnings of about $3.00 per share had 


no responsibility is assumed for their accuracy. The opin- 
ions expressed should be read in line with the investment 


policy outlined each week on the Market Outlook page. 


been expected against $2.25 per share 
for 1954. (Both figures are before 
capital and sinking funds.) The road 
will pay off at maturity November 1, 
as originally planned, $5.4 million 
Morris & Essex 4%s and 5s, with a 
resultant sharp reduction in sinking 
fund payments, which in the past had 
been paid out of annual earnings. 


Dresser Industries C+ 

Stock has pronounced cyclical char- 
acteristics, but at 47 is not unreason- 
ably priced on a long-term growth 
basis. (Paid $1.80 in 1954; $1.87%4 
so far in 1955.) For the fiscal year 
ending October 31, sales will approxi- 
mate $160 million and net per share 
$5, as against $157 million $5.06 (on 
100,000 fewer shares) in the 1954 
period. Both year’s results are ad- 
justed to include Lane-Wells Co., ac- 
quired last March 1. The Security 
Engineering Division, which makes 
rotary drilling bits and other oil and 
gas field equipment, showed a loss of 
$1.5 million in 1954 and about the 
same this year, but is expected to 
operate profitably next year. 


Giddings & Lewis * 

At 30, stock sells on a compara- 
tively high yield basis, reflecting its 
highly cyclical record. (Paid $2.40 in 
1954; $1.50 so far this year.) Com- 
pany has acquired Cincinnati Bick- 
ford Machine Tool Company and 
Kaukauna Machine Corporation, All 
assets of the former were purchased 
for $80 per share, or a total of $5.4 
million, and 40,000 Giddings’ shares 
were exchanged for 125,000 Kau- 
kauna shares. The transaction gives 
the parent a leading position as a pro- 
ducer of radial and upright drills 
(Cincinnati Bickford) and an exten- 
sive foundry operation plus a uni- 
versal drilling and tapping machine 
line (Kaukauna). 





* Over-the-counter issues not rated. 
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Home Insurance 

Shares of this largest fire insurance 
company are of imvestment quality 
and have long term growth potential. 
At 49, yield is 4.1% on $2 annual 
dividend. Consolidated underwriting 
profit for the first half of 1955 
dropped sharply to 3 cents per share 
compared with about 60 cents in the 
early half of 1954 due to windstorms 
and tornadoes in the Midwest and 
Southeast. Net investment income, 
however, rose slightly to $1.61 per 
share compared with $1.55 a year 
ago. Of consolidated premiums writ- 
ten in 1954, straight fire risks ac- 
counted for 43 per cent, extended cov- 
erage 12 per cent, inland marine 11 
per cent, auto physical damage 8 per 
cent, auto liability 6 per cent and mis- 
cellaneous the remainder. Premium 
writings are well diversified geo- 
graphically. 





*Insurance issues not rated. 


International Harvester A 

Shares are of good quality, and at 39 
yield is 5.1% on $2 annual dividends. 
For the first nine months of 1955, 
sales rebounded 18 per cent from the 
depressed level of 1954 in the face of 
declining defense business. All prod- 
uct lines participated in the rise, but 
lower prices for baler and_ binder 
twine resulted in smaller dollar vol- 
ume in these items. Among the per- 
centage gains were motor trucks 35, 
industrial power equipment 47, farms 
tractors 25 and refrigeration products 
4. Net for the first three quarters is 
estimated at $2.69 per share vs. $1.79 
in the like period of 1954 on 193,638 
fewer shares, 


Montgomery Ward B+ 

Shares appear to have longer term 
recovery possibilities. At 86, yield is 
4.7% on $4 annual dividend. Recent 
management changes have resulted in 
a reversal of the company’s policy of 
contraction rather than expansion. 
The new program calls for 100 new 
catalog order offices to be opened by 
the end of 1956, 37 per cent more 
than the present number. Sales for the 
first half of the fiscal year to end next 
January 31 rose 5.5 per cent over 
the comparable 1954 period. Earn- 
ings, however, declined to $1.70 per 
common share compared with $1.80 
a year ago, reflecting in part the 
$692,250 spent on the recent proxy 
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fight. Earnings for the full year are 
estimated at $5.85 per common share 
compared with $5.20 for the year 
ended last January 31. 


Northern Natural Gas Sap 

At 43, this equity is a satisfactory 
addition to diversified portfolios for 
income and growth. (Paid $1.80 in 
1954; $1.50 so far this year.) Com- 
pany has requested the F PC for per- 
mission to pipe natural gas to 55 ad- 
ditional communities in the Midwest 
(Duluth-Superior area of Minnesota 
and Wisconsin) and also increase the 
volume of deliveries to its existing 
customers. Also included in the ap- 
plication was a permanent contract to 
supply the Allied Chemical & Dye 
nitrogen plant at La Platte, Neb. 
Altogether, daily volume would be 
increased by 93.8 million cubic feet. 
For 1955, subject to settlement of 
current rate proceedings, net per 
share is expected to reach $3.50 vs. 
$2.76 in 1954, providing wide cover- 
age for the current 50-cent quarterly 
dividend rate. 


Oliver Corporation C+ 
Stock is a highly cyclical farm- 
equipment equity; recent price, 17. 
(Paid 60c in 1954; 80c so far this 
year.) Earnings for the nine months 
ended July 31 rose to $1.78 per share, 
vs. 86 cents for the same 1954 period. 
Despite the fact that defense volume 
was down 22 per cent, over-all sales 
were up 8 per cent to $74.1 million, 
better profit margins on regular busi- 
ness accounting for the correspond- 
ingly greater rise in net income. 


Rotary Electric Steel C+ 

Stock, now at 42, is speculative and 
highly cyclical. (Paid $1.50 in 1954; 
$1.17%4, adjusted for 100% _ stock 
dividend, so far in 1955.) In line with 
general industry experience, sales 
slipped sharply in 1954 but 1955 
operations have been at 85 per cent 
against an average of 45.7 per cent in 
the 1954 first half and 31 per cent 
during the last six months of that 
year. If the current pace is main- 
tained for the balance of this year, net 
per share should reach $5 vs. $2.66 
(adjusted) for last year. Estimated 
earnings for the first nine months of 
this year are put at approximatly 
$3.85 per share compared with $2.81 
for the same 1954 period. 





Steep Rock Iron Mines ws 


Stock, at 14, is a speculation suit- 
able only for purely risk funds. (No 
dividends.) With the present high 
demand for iron ore, net per share 
may reach $1 in 1955 vs. 53 cents 
last year. By the end of August, ton- 
nage production had almost equaled 
previously estimated output for the 
full 1955 season (usually running 
through the end of October). Ship- 
ments may exceed 2.2 million tons, 
almost doubling those of 1954. Dur- 
ing the next several years, company 
plans to expand annual capacity to 
around 5.5 million tons. Royalty pay- 
ments from Caland Ore, Inland Steel 
subsidiary which is developing ex- 
tensive Steep Rock properties, should 
begin about 1960. 


*Over-the-counter issues not rated. 





Sunrise Supermarkets C+ 

Shares of this small regional groc- 
ery chain are speculative. Price, 18. 
(Paid 50c in 1954; 37¥%4c and 2% 
stock so far in fiscal 1955.) Sales for 
the first half of the fiscal year to end 
January 31 next rose 26 per cent 
to a new peak of $10.7 million. De- 
spite a larger share capitalization due 
to conversion of debentures, earnings 
rose to a new high of 65 cents per 
share compared with 54 cents in 1954. 
This company currently operates six 
supermarkets in Queens and 12 in 
Nassau County of which seven are 
located in Levittown, Long Island, 
New York. 


Westinghouse Electric A 

Now at 65, stock is of good quality 
and reasonably priced as a long-term 
commitment, (Paid $2.50 in 1954; 
$1.50 so far this year.) Reflecting 
lower shipments of heavy utility 
equipment, sales dropped 10 per cent 
in the first half of 1955. However, the 
volume of consumer goods increased 
slightly. But narrower margins, re- 
sulting from wage hikes and severe 
price competition will likely hold full 
1955 net somewhat below the $5.06 a 
share of 1954 despite substantial sales 
improvement in recent months, Com- 
pany has purchased 187,480 shares of 
Canadian Westinghouse from West- 
inghouse Air Brake. Westinghouse 
Electric now will own 70 per cent 
of the Canadian firm’s outstanding 
shares with Air Brake retaining 
about 10 per cent. 
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Gillette Still 


Shows Growth Trend. 


Superior management reflected in company's 


success in highly competitive fields. 


Im- 


proving foreign situation a favorable factor 


he Gillette Company is looking 

very sharp indeed these days—- 
and with good reason. During the 
last 16 years, the company has set 
a pace of growth more resembling 
that of a chemical firm than of an 
industrial enterprise. Sales and earn- 
ings have multiplied more than ten- 
fold since 1938, and dividends have 
tagged right along. Moreover, cur- 
rent prospects suggest that future re- 
sults may outshine this glittering past 
record. 

Formed around the turn of the 
century, Gillette was quick to capital- 
ize upon the conversion of the Ameri- 
can male from the old-fashioned 
straight razor to the safety model; 
and operations progressed smoothly 
along until the 1930s, Then, neglected 
stubble added more shadows to al- 
ready darkened faces and _ sales 
slumped. In 1938 a new management 
team was elected to rejuvenate the 
depressed business and things have 
not stopped popping since. An am- 
bitious program of new ideas and 
reforms was launched, and the re- 
sults have made corporate history. 
During the last 15 years, for example, 
Gillette has more than tripled its 
unit sales of blades, while over-all 
domestic usage has increased only 15 
per cent. . 

One of the key strategems in the 
new executive’s plan was a renewed 
concentration on expanding overseas 
operations, which have subsequently 
burgeoned into a _ rapidly-growing 
source of revenue. There are now six 
blade manufacturing divisions and 
subsidiaries in Europe and South 
America, besides the Canadian and 
domestic facilities. And through far- 
reaching channels of distribution, Gil- 
lette accounts for over 50 per cent of 
all blades sold in the 119 free-world 
countries where its products are mar- 
keted. Last year, 43 per cent of net 
income came from foreign subsidi- 
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orge Strock (Cities Service) 


aries, as against only 33 per cent in 
1950, and potentials of the overseas 
market have not yet been fully tapped 
since a large proportion of the men 
there still use the straight razor. 
Another important change wrought 
by the present management has been 
a greater emphasis on selling efforts, 
best illustrated by the famous Calval- 
cade of Sports programs under which 





Gillette Company 


Earned 
Sales Per *Divi- 

Year (Millions) Share dends Price Range 
1938.. $15.8 $0.36 $0.35 5%— 3% 
1939.. 18.0 0.45 0.30 44%— 2% 
1940.. 19.3 0.28 0.20 3KR%— 1% 
1941.. 22.8 0.41 0.23 24— 1% 
1942.. 24.4 0.41 0.23 2%— 1% 
1943.. 27.6 0.52 0.35 45%— 2% 
1944... 33.5 0.62 0.40 8Y4— 3% 
1945.. 37.9 0.87 0.60 13%— 6% 
1946.. 51.8 2.28 1.25 213%—11 
1947.. 59.6 2.56 119 16 —11% 
1948.. 85.9 3.40 150 18%—11% 
1949.. 90.8 3.13 1.63 19%—13% 
1950.. 994 381 244 26%—15% 
1951.. 102.7 3.59 2.50 33 —24% 
1952.. 120.5 3.33 2.50 347K%—30% 
1953.. 140.8 4.36 2.75 491%4—32% 
1954.. 162.2 5.54 3.50 7634—46 
Six months ended June 30: 

1954.. $76.6 $2.94 a 
1955.. 84.5 3.05 ab$2.50 a84%—63 





*Dividends paid in each year since 1906. a— 
Through September 14. b—2-for-1 stock split 
also voted payable October 4. 





the company sponsors radio and tele- | 
vision coverage of the country’s major 7 
sporting events. The budget for sales, | 
advertising and promotion has ranged | 
from 21 to 28 per cent of net sales | 





in the postwar era, a huge outlay, | 
but one that has paid off handsomely. | 
This, combined with a never-ending | 
policy of research and modernization, | 
has enabled the Gillette blade to gain | 


the top sales position in the American 
market. Last year the company ac- 
counted for about 60 per cent of all 
domestic blade volume, and its lead 
is steadily increasing. 

What now appears to be the com- 
pany’s best investment, however, was 
the 1948 purchase of the Toni Com- 
pany, maker of women’s home perma- 
nent kits, for $20.5 million. Highly 
profitable, Toni has already paid for 
itself out of earnings. Demand for 
home permanent sets has more than 
doubled since 1948, and Toni prod- 
ucts are now selling twice as well as 
all other brands combined, despite 
stiff competition from such giants as 
Proctor & Gamble and Lever Broth- 
ers. Toni’s product line has also been 
broadened under Gillette direction 
and now includes Prom, a home per- 
manent requiring no _ neutralizer; 
Silver Curl, a special kit for grey 
hair; a Tonette set for children; and 


the recently-introduced Casual, a pin 


curl home permanent, as well as the 
original (“which twin has” the) 
Toni set. 


Only the Beginning 


Other new items made today by the 
Toni division include Viv lipstick, 
Deep Magic facial cleansing lotion 
and Pamper hair shampoo, which 
supplements the already well-estab- 
lished White Rain shampoo. Gillette 
has even higher hopes for Toni’s fu- 
ture since the home permanent has 
received a far better reception from 
females under age 25, while older 
women have stuck to the traditional 
beauty parlor treatment; and the 
company has only begun to market 
Toni products abroad. New product 
development in cosmetics and toi- 
letries also holds good potentials. 

At the moment, all indications 
point to another record year for 
Gillette in 1955. First half sales ran 
10 per cent ahead of last year, and 
the smaller gain in per share earn- 
ings was due to a 9.3 per cent in- 
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crease in capitalization that occurred 
when the company forced conversion 
cf its only outstanding preferred issue 
last year. Even allowing for the larger 
amount of capital stock, this year’s 
net should easily top $6 a share. Divi- 
dends were recently increased to $1 


a share quarterly, indicating future 
quarterly payments of 50 cents a 
share following the 2-for-1 stock split 
recently voted. The new rate raises 
the yield from this growth and in- 
come issue (now priced around 80) 
to 5.0 per cent. THE END 


No Let-Down Yet in Steel Demand 


Third quarter seasonal dip has been much milder than 
expected. Production promises to remain high through 


the fourth quarter at least, affording record profits 


LB ree: May of the current year, 
steel ingot production reached 
an all-time record. It was felt at the 
time that conditions would remain 
favorable for some months to come— 
much better than during mid-1954— 
but that seasonal influences would 
bring an appreciable let-down during 
the third quarter. Vacations, the ef- 
fects of summer heat on workers in 
steel-producing and _ steel-consuming 
plants, and particularly a slump in 
auto output during the model change- 
over period, were expected to cut 
third quarter production to about 25 
million tons, compared with nearly 30 
million tons in the second quarter. 

But the actual performance has 
been much better than that. Auto- 
mobile output has been well sus- 
tained, there have been no major 
strikes among steel producers them- 
selves, new demands have appeared 
on a large scale from freight car 
builders and others from whom no 
great clamor for steel was expected, 
and producers now find themselves 
scrambling for production rather than 
for orders. It now appears that third 
quarter ingot output will top 28 
million tons. 

Demand has been so insistent all 
along that furnaces in need of repairs 
and relining have been kept in opera- 
tion. But there is a limit to what can 
be done along these lines, and much 
of the difference between recent 
operating rates (slightly above 90 per 
cent of capacity) and the theoretical 
100 per cent mark has been due to 
belated shutdowns for repairs. 

Even this influence, and lower 
operating rates during the first two 
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months of the year while the recovery 
movement was gathering momentum, 
barely succeeded in preventing the 
industry from setting a new output 
record for the first eight months ; pro- 
duction for this period amounted to 
75.9 million tons, against 76.6 million 
for the same interval of 1953. The 
full-year record of 111.6 million tons 
set in 1953 appears likely to be shat- 
tered in 1955. 

The Department of Commerce has 
recently estimated the current rate 
of potential steel demand, on an ingot 
basis, at 135 million tons annually, 
more than nine million tons in excess 
of present capacity. This total is 
made up of 18 million tons for defense 
purposes and 117 million tons for 
civilian applications. The study also 
projected the probable level of demand 
for each of the next five years, and 
concluded that civilian requirements 
are likely to rise by three million tons 
per year during this period. Thus, 





The Principal Steel Makers 


*Earnings Indic. 


Per Div. Recent 
Share Rate Price Yield 
Allegheny 

Ludlum .... $4.98 $240 59 41% 
Armco Steel... 4.76 1.80 47 3.8 
Bethlehem 

ME cdudhie 15.66 7.25 161 4.5 
Colorado Fuel. 3.79 1.50 32 4.7 
Inland Steel... 8.33 4.00 85 4.7 
Jones & 

Laughlin ... 5.47 2.50 50 5.0 
National Steel. 5.49 3.00 74 4.1 
Republic Steel. 4.58 2.50 53 4.7 
U. S. Steel.... 4.77 2.00 60 3.3 
Wheeling Steel 635 3.00 57 5.3 
Youngstown 

 * ae 8.66 3.75 96 3.9 





*Twelve months ended June 30. 


total capacity should be increased to 
150 million tons by 1960. 

This goal may or may not be 
reached, but a number of steel pro- 
ducers have recently announced new 
expansion programs, indicating their 
confidence in the future outlook for 
steel demand. Assuming that the 
added capacity can be fully utilized— 
and there seems not too much doubt 
about that—it will increase earnings 
not only by augmenting production 
and sales totals, but also by permitting 
operating economies as compared 
with some facilities now in use. 

In the meantime, steel producers 
are making an excellent showing 
earningswise. Higher production 
rates have been chiefly responsible, 
but third quarter earnings statements 
will also benefit from the price in- 
crease (approximately 5.8 per cent) 
put into effect at mid-year, which 
should more than offset the higher 
wage costs which brought it about. 
Many producers are booked solidly 
for months ahead, and there seems 
little question that output will remain 
at practical capacity through the 
fourth quarter, at least. Except for 
rails, and a few wire products, all 
forms of steel are in short supply; 
customers are again turning to ware- 
houses and (where possible) conver- 
sion deals to maintain inventories. 

With the exception of Armco and 
Inland, all the major steel companies 
showed reduced earnings in 1954, but 
sharp increases have been the rule 
thus far in 1955. Most units will ex- 
ceed or at least closely approach their 
1953 profits when results for the full 
years are in; in many cases, the cur- 
rent year’s earnings will constitute 
all-time records. Steel is one indus- 
try with large non-cash charges for 
accelerated amortization of defense 
facilities; when these charges are 
added back to reported earnings, the 
resulting cash inflow is impressive. 

It has already resulted in a number 
of dividend increases, and may pro- 
duce more. Although they have ad- 
vanced very sharply during the past 
two years, steel shares remain reason- 
ably valued in relation to earnings 
and dividends. But these issues are 
more speculative than average, and 
commitments should be confined to 
the strongest stocks such as Armco, 
Bethlehem, National, Inland, Repub- 
lic and U. S. Steel. 
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FINANCIAL WORLD was established to diffuse the truth about 


investments, has constantly maintained this attitude, and will con- 


tinue to do so, confident in its belief that as long as it clings to 


this ideal it can count upon the support of the investing public 


. . - LOUIS GUENTHER, Publisher, 1902-1953 


Fair Trading Fading 


ANOTHER LOss in the 
ranks of manufacturers upholding 
Fair Trade was suffered recently 
when Westinghouse Electric Cor- 
poration abandoned retail price-fixing 
of its electric housewares and bed 
coverings. Adherence to the princi- 
ples of Fair Trading was voiced by 
the company, but after six years’ ef- 
fort at enforcement it gave up the 
struggle as unworkable “under pres- 
ent circumstances.” Fair Trade ad- 
vocates moved quickly to counteract 
the effect of Westinghouse’s defection 
by eliciting statements of support of 
Fair Trade from General Electric, 
Sunbeam and Proctor Electric com- 
panies; they will continue to set re- 
tail prices for their products. How- 
ever, the task is admittedly difficult 
and the cost of enforcement is high. 
The Sheaffer Pen Company, a small 
enterprise in comparison with Gen- 
eral Electric, announced that it had 
spent $1.5 million in 18 months to 
enforce its price maintenance pro- 
gram and will so continue “without 
abatement.” 

Many retailers will of course con- 
tinue to espouse Fair Trade. They 
are concerned with discount house 
competition and with the offering of 
“loss leaders’ in department store 
bargain sales. But despite the 
strengthening of Fair Trade legisla- 
tion, retail price-fixing appears now 
to be on the way out. Even in its 
heyday, shoppers could usually find 
brand name appliances selling below 
list prices. More basic, the American 
philosophy is friendlier to competition 
than to price-fixing. The Sherman 
and Clayton Acts more clearly reflect 
national psychology than does Fair 
Trade legislation. It is also note- 
worthy that the two anti-trust Acts 
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likewise frown upon ruthless competi- 
tion through jettisoning of prices, a 
target that Fair Trade endeavors to 
hit but has not reached. 


New Proxy Rules 


U nver PRESSURE of 
Congressional inquiries, Chairman J. 
Sinclair Armstrong and associates in 
the Securities and Exchange Com- 
mission have adopted new rules gov- 
erning the solicitation of proxies in 
contests for management control. Few 
persons can successfully assail the 
SEC’s objectives. They include such 
laudable purposes as those of throw- 
ing more light on inside deals. Dissi- 
dents must reveal who is backing 
whom, and how campaign managers 
propose to pay the cost of campaigns. 
Contestants may not throw reckless 
charges impugning character with the 
same abandon permitted in political 
contests. Statements issued orally 
must meet the same tests that state- 
ments issued formally for the record 
must meet. The president cannot 
call his opponent a crook unless he 
can satisfy the SEC in advance that 
he has basis for the charge. Rosy 
predictions of increased earnings and 
dividends if this or that party wins 
are also out—definitely. 

Few people will challenge the ob- 
jectives unless they are of the fringe 
type that publicly proclaims itself in 
favor of sin and child-beating. Nev- 
ertheless, a danger lies in SEC’s 
crusade against viciousness. The 
SEC is the rule-maker for securities 
regulation. Its strong arm is pub- 
licity. It should not become, however, 
the judge of claims and counter- 
claims made in proxy fights. In taking 
on this task, the SEC could embroil 
itself hopelessly in the family quarrels 
of stockholders. That agency should 





pursue in the future as it has done 
in the past the policy of setting the 
rules and permitting stockholders to 
decide for themselves. Friends of the 
Commission hope that the rule-maker 
resists a temptation to increase its 
duties to which administrative agen- 
cies seem peculiarly vulnerable. The 
SEC should not become the censor of 
what people say. Not even the em- 
battled policeman on the beat takes 
on that added responsibility when 
separating man and wife in a brawl. 


Grim Reminder 


NewspareR READERS 
could hardly fail to notice an inadver- 
tent connection between dispatches in 
the daily press appearing right after 
Labor Day. Highway deaths reached 
a near record figure of 438 over the 
holiday period, and trade advices 
from the automobile manufacturing 
center of Detroit reported that mak- 
ers would stress safety in their 1956 
model offerings. Motorists will see 
in the fall and winter shows such 
things as crash mats, safety belts and 
other devices designed to preserve life 
and limb. 

Stress upon the theme of safety 
will raise a question as to whether it 
will draw customers to or drive them 
from automobiles. Manufacturers 
who have studied the question have, 
however, their own conviction ; name- 
ly, that a population which enjoys 
traveling by air, rail or highway will 
welcome safety in its travel mechan- 
isms whether by plane, train or auto- 
mobile. It also recognizes that, in 
the final analysis, safety rests with 
the driver. The industry can make 
automobile operation more nearly 
foolproof. But not even Detroit can 
make every automobile operator drive 
with care. 
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Corner Turned by Celanese? 


Textile industry difficulties cut earnings in 1951-54, but 


results are now benefiting from development of industrial 


markets for yarns as well as plastics and chemical lines 


ndustry gyrations which began to 

buffet the textile makers in 1951 
left some with red ink figures with 
several others finding it difficult to 
keep in the black. The unenviable 
situation of the rayon and acetate 
industry may be briefly summarized 
as follows: 

1951—Yarn, fiber and fabric de- 
mand smaller in last half due to heavy 
inventory accumulation after out- 
break in Korea, and to poor trade 
conditions. 

1952—Industry still 
depressed. Prices of acetate fila- 
ment yarn and of acetate staple 
were reduced because of competitive 
pressures. 

1953—Temporary optimism re- 
sulted in overproduction of staple 
lines; textile mill margins were 
inadequate. 

1954—Corrective processes, techni- 
cal and economic, began to take effect. 

Earnings fluctuations of Celanese 
Corporation of America were about 
as wide as those of any of its leading 
competitors during the period. Heavy 
leverage created by three debenture 
issues and two preferred stock issues 
helped cut per share earnings from 
$6.39 in 1950 to 32 cents in 1954. 
Dividends declined from $3.00 to the 
current 50-cent rate; share prices 
from a high of 58% to a 1954 low of 
1614. During three successive years, 
common stock earnings failed to cover 
dividends. 

Basically, the difficulties which 
Celanese encountered stemmed from 
heavy dependence on the apparel 
trade. Primarily a textile fiber and 
yarn producer, Celanese had to live 
with the topsy-turvy market as it 
existed, but having already laid the 
groundwork for diversification it 
pressed harder toward expanding its 
chemical and plastics revenues. It cut 
loose meanwhile from commercial 
weaving operations, originally under- 
taken during World War II when 
leading manufacturers of artificial 
yarns and fiber began to consolidate 
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production and processing within one 
framework. But experience showed 
that it was better to adjust yarn pro- 
duction to meet outside weaver’s re- 
quirements rather than to manufacture 
finished goods as well and thus com- 
pete with some of the company’s own 
customers. This also eliminated an 
inventory problem at the weaving and 
finishing level. 

The largest producer of cellulose 
acetate textile yarns and fibers, an in- 
dustry stemming from chemicals, 
Celanese logically turned to industrial 
usage of both fibers and new plastics 
and chemicals. Commercial produc- 
tion of the tough (1,600-denier) 
Fortisan-36 yarn to meet the needs of 
the mechanical rubber goods industry 
was announced last month. Output 
will be used in fire hose, conveyor 
belting, high pressure hose and other 
products where great strength, low 
stretch, and dimensional stability are 
needed. There are commercial uses 
also for Arnel, the new artificial fiber, 
although its principal application is in 
“wash-and-wear” apparel which will 
appear in retail markets this fall. 
Arnel fabrics do not stretch, shrink or 
lose color when laundered, they dry 
quickly, need little or no ironing or 
pressing, and are rated highly in re- 
spect to comfort when worn. Uses for 
plastics—acetate films, sheets and 
rods, polyester resins, polyethylene 





Celanese Corporation 


Earned 

Sales Per *Divi- —Price Range~ 
Year (Millions) Share dends High Low 
1945.. $104.2 $1.13 $0.80  265,—147% 
1946.. 135.2 2.36 0.90  3354—183% 
1947.. 181.1 3.83 1.30 28%—17% 
1948.. 230.4 6.61 2.20 391%4—22 
1949.. 171.3 319 240  3434—23% 
1950.. 2325 639 2.55  477%2—29% 
1951.. 202.7 3.56 3.00 58%—435% 
1952.. 166.7 0.77 2.25  515%—33% 
1953.. 166.0 1.01 1.25 3854—1834 
1954.. 147.6 0.32 0.62% 2654—-16% 


Six months ended June 30: 


A be 3 ee 
1955.. 93.2 0.83 a$0.37% a26%4,—20% 


*Has paid dividends in each year since 1937. 
a—-Through September 14. D—Deficit. 





film and sheets—are manifold, and 
volume this year has been rising. Cel- 
anese chemicals figure importantly as 
solvents for paints and lacquers, and 
as raw materials for plastics and in- 
secticides, adhesives for plywood, and 
coatings and dyes for textiles. Plas- 
tics and chemicals now account for 
about 28 per cent of total sales com- 
pared with 25 per cent two years ago; 
the gain would have been greater but 
for a rising volume of textile items. 

Plant facilities are being augmented 
by a new chemical unit near Point 
Pleasant, W. Va., which will produce 
plasticizers for the coatings and plas- 
tics industries, fire-retardant hydraulic 
fluids and compounds for the automo- 
tive, aircraft and other industries, and 
a range of intermediate products for 
general industry. Two chemical plants 
in Texas are working at capacity; 
there are three plastic plants in New 
Jersey, and four in the South make 
artificial fiber and yarns. A Canadian 
affiliate produces dissolving pulp, cel- 
lulose, chemical compounds, and 
fibers. Affiliates in Mexico, Columbia 
and Venezuela also manufacture a 
broad range of products in the textile, 
plastics and chemical fields. 


Aggressive On All Fronts 


Improved merchandising and a 
stronger marketing organization are 
bringing to Celanese a better share of 
the textile market. Little is left un- 
done to maintain the Celanese trade- 
mark as a dominant influence in style 
and fashion, both in wearing apparel 
and in home decoration. The present 
trend, however, is toward a larger in- 
dustrial market for all products. Re- 
search on two new fibers has been 
compieted, and with these as well as 
other new products, further advances 
are easily possible into industry’s 
broad range. 

Non-recurring income comprised 
17 cents of the 83 cents per share re- 
ported for the first half, but improved 
operating results are expected in the 
final half and full-year earnings could 
reach around $1.50 per share. While 
the high-leveraged issue is still a long 
way from attaining investment cali- 
ber, expansion into commercial and 
industrial lines should produce a 
growing proportion of the firm’s total 
earnings over the longer term, and 
the shares appear to have recovery 
possibilities as a businessman’s risk. 
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i. an axiom in the cement 
industry that the more you broaden your 
markets the more you gain in year-to-year 
business stability. 

Marquette’s growth pattern is based on this 
axiom. Our eight cement manufacturing plants 
serve the construction markets in 18 states 
throughout the midwest, south and southeast. 

While construction activity and cement demand 
may vary from area to area and year to year, 

the very broadness of the over-ail market makes 
for a leveling off of peaks and valleys, and the 
stabilizing of business volume. 

This pattern is significant in Marquette’s 
continuing growth, whith has seen property account, 
producing capacity and working capital doubled, 
sales trebled, and earnings quadrupled 
since World War II. 


MARQUETTE’Cement 





Operating eight cement 
producing plants in Illinois, Iowa, 
Ohio, Missouri, Tennessee, Mississippi and Georgia. 


MARQUETTE CEMENT MANUFACTURING CO. - 20 N. WACKER 





+ CHICAGO 6G, ILLINOIS 





Shipping Lines 















Concluded from page 7 








recent indications have been favor- 
able. For example, the Board has 
just fixed a subsidy of $19.5 million | 
for construction of two passenger lin- | 
ers for Moore-McCormack Lines, 
which will replace two 18,200 ton 
liners on the firm’s run from New 
York to the east coast of South | 
America. U. S. Lines, meanwhile, 
has received Maritime Board approv- 
al of its plan to purchase four C-2 | 
cargo ships from South Atlantic Line | 
of Savannah, Ga.; it will receive a | 
Government subsidy for operating the | 
vessels from U. S. ports south of | 
Norfolk, Va. to northern Eu- | 
rope. American Hawaiian Steamship, | 
which for years was a leading inter- | 
coastal operator, has proposed to | 
build 10 new “roll-on, roll-off” ves- | 
sels, each designed to carry 570 loaded | 
truck-trailers; the ships would ply 7 
between New York and Los Angeles, 
San Francisco and Seattle. 
nn The long-term outlook for interna- 
tional trade seems brighter as a result 
of the lessening of world tension, and 
this should gradually benefit the ship 
line operators. Moreover, the ship 
lines will continue to participate in 
the growth of tourism which is al- 
ready Europe’s greatest dollar earner. 
And, though nebulous insofar as prof- 
it prospects are concerned, the prob- 
ability that some atom-powered ves- 
sels will eventually come into use 
lends a touch of glamour to the ship- 
ping group. Mention has been made 
of the possibility that atomic propul- 
sion might be considered for a pro- 
posed new sister ship to the S.S. 
United States of the U. S. Lines fleet. 
Fundamentally, the shipping stocks 
are distinctly speculative and unsuited 
for conservative investment accounts. 
However, the group has been almost 
completely by-passed in the current 
bull market and, with an improved 
earnings picture, U. S. Lines, Moore- 
McCormack, and American Export 
Lines seem worthy of retention. The 
latter company could resume divi- 
dends in the not-too-distant future, 
since third quarter results should bet- 
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Annual ter the 60 cents per share reported 
capacity for the second quarter. American- 
13,600,000 Hawaiian is a “special situation” with 
barrels a high asset value but uncertain earn- 


ings prospects. 
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MARKET OUTLOOK 











Durability of the business boom is one of the big question 


marks affecting the future of stock prices. Prospects are 


favorable in this regard despite tighter credit conditions 


On various occasions in the past, stock prices 
have shown a trend directly opposite to that evi- 
denced by business activity or corporate profits. 
This is an exceptional condition, and seldom per- 
sists very long even when it appears at all, but 
there is some precedent for a possible market de- 
cline over the next year or so even if production 
continues to edge higher. On the other hand, there 
is little doubt that after a six-year rise of 217 
per cent (in industrial shares), prices would 


promptly reflect any prospect of a business down- 
turn. 


There are several factors which could conceiv- 
ably lead to such a result. Even the most opti- 
mistic of the automobile manufacturers do not 
anticipate that the record 1955 rate of demand for 


new cars will continue much longer. The pace of — 


residential building has already slowed, and is ex- 
pected to dip still more. For both these activities, 
which have made very substantial contributions to 
the boom, the question is not whether a downturn is 
coming, but rather how far it will go. 


Both have depended heavily on the use of 
credit. Instalment debt outstanding against auto- 
mobiles amounted to over $13 billion at the end 
of July, up $2.7 billion in a year; practically all 
this rise has come during 1955. Mortgage debt on 
non-farm homes rose from $75.9 billion to $82.8 
billion during the first half, and has advanced a 
good bit more since then. Credit is becoming pro- 
gressively tighter and more expensive; even if 
there is still a large potential demand for new 
homes and new cars—and some authorities doubt 
this—can it be translated into a continued high 
level of purchases under current and prospective 
credit conditions? 


The answer to this question, and the key to 
the future business outlook, depends importantly 
on what levels of car production and housing starts 
are regarded as high. There seems little prospect 
that recent rates can be maintained indefinitely, but 
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a modest drop in both fields would be far from a 
catastrophe. In view of the high level of personal 
income and the strong probability that individuals 
will receive tax reductions next year, it appears 
unduly pessimistic to look for a severe slump. 


A moderate decline in these two lines could 
easily be offset by further gains elsewhere, and 
these are not only possible but likely. According 
to the latest quarterly survey, just released, busi- 
ness intends to add to its facilities during the fourth 
quarter at an annual rate of $29.7 billion, against 
a previous peak of $28.8 billion in the third quar- 
ter of 1953. Even excluding auto sales, retail trade 
is brisk and merchants look forward to a record 
Christmas season. Lower activity in autos and 
housing would release added materials to other 
lines whose current output rates are held down 
by shortages. 


Tight supplies of materials and labor are a 
symptom of the inflationary condition credit au- 
thorities are trying to control. Any slackening in 
business as a whole could and would be countered 
immediately by relaxation of credit. Recent re- 
strictive policies in this area have not been carried 
as far as in early 1953, they have not come (as 
they did then) at a time when the boom was al- 
ready leveling off, and their effects will not be 
multiplied as in 1953 by a sharp dip in defense 
outlays. 


From the standpoint of future business pros- 
pects, then, the market situation appears favorable. 
Other influences, however, justify crossed fingers. 
Some issues have advanced beyond all reason and 
occupy a vulnerable position. Until dividends catch 
up with prices, secondary reactions are likely from 
time to time of wider scope than those of the past 
two years, but long term investors need not dis- 
turb existing positions in individual stocks which 
are sanely valued on the basis of current results 
and reasonable future expectations. 

Written September 15, 1955; Allan F. Hussey 


15 











Investment Service Section 


~ CURRENT TRENDS 











Farm Income Off 

Farm revenues continued their decline during 
the second quarter of this year, with the Agricul- 
ture Department estimating that income for the 
first six months will be slightly more than four 
per cent below that for the same 1954 period. A 
further decline occurred in the third quarter. The 
loss is attributed chiefly to a drop in farm 
prices, mostly in lower prices received for hogs, 
a major Midwest product. During the first eight 
months of this year, cash receipts from hogs were 
down about half a billion dollars, or more than 
20 per cent, with prices averaging 30 per cent 
lower. Receipts from other livestock were down 
only slightly while total crop receipts during the 
eight-month period were off about one per cent 
from the 1954 period. Farm net income (cash in- 
teke less production costs) was estimated at an 
annual rate of $11.1 billion for the first half of 
this year compared with $11.6 billion a year earlier, 
and $12.9 billion in the 1953 period. The second 
quarter rate was $10.8 billion, down from $11.5 
billion in the first quarter. Nevertheless, recent 
farm equipment company results show significant 
gains over year-earlier figures, indicating that the 
farmer is still a good customer. 


Rail Earnings 


Railroad net operating income for 1955 is cur- 
rently estimated at slightly more than $1 billion, 
3.4 per cent over the $875 million shown for 1954. 
This is $69 million or 7.1 per cent higher than a 
previous estimate submitted last May to the Inter- 
state Commerce Commission in support of an appli- 
cation to retain the 15 per cent freight rate rise 
due to expire December 31 next. The rails now 
are resting their case on other statistics. For ex- 
ample, the current rate of return on average value 
of road and equipment is less than when the sur- 
charge was granted. When the 15 per cent rise 
was first approved the rate of return (calculated 
on earnings before interest and rentals) was 4.16 
per cent. But during the 12 months ended July 
1955, the rate was 4.05 per cent and the rails are 
setting the 1955 rate at 3.91 per cent. Hearings 
before the ICC to make the 15 per cent rate rise 
a permanent part of the rate structure are sched- 
uled to begin September 26. 


Two Years, 14 Million Cars 


Auto makers figure that while 1955 will be a 
record sales year, the saturation point is far from 
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reached. They say next year will be big too, in 
fact the second or third best sales year in Detroit’s 
history. In 1955 between 7.2 million and 7.5 mil- 
lion cars will be sold and the estimate for 1956 
is between 6.5 and 7.0 million. Of course, not 
everybody concurs, and to the impartial observer 
it does seem a little early to attempt to set up exact 
estimates for next year. So far this year the in- 
dustry has rolled out 5.6 million new cars, 43 per 
cent more than the 3.9 million in the like 1954 
period. 


Bread Bakers Doing Better 


With consumer income high and ingredient costs 
in check, the leading bread bakers are having a 
good year. American Bakeries and Continental 
Baking enjoyed good earnings gains in the first 
half and Continental has raised its quarterly divi- 
dend rate from 45 to 50 cents while also declaring 
a 10 per cent payment in stock. A smaller com- 
pany, Omar, Inc. lifted profits to $2.86 per share 
in fiscal 1955 as against $2.46 in the year ended 
July 3, 1954. Some other companies, such as Ward 
Baking and General Baking, are not doing as well 
earnings-wise because of individual difficulties still 
to be ironed out. Meanwhile, the already keen 
competition in the bread baking field may be 
stepped up even more. Kellogg Company, a big 
cereal maker, has entered the business for the first 
time with a bran bread and is franchising bakeries 
in 75 different cities throughout the country to 
make the new loaf. 


Movie Prospects 


Prospects for the motion picture company earn- 
ings remain satisfactory with weekly admissions 
hovering around 50 million, up from the 45 million 
low point touched during the industry’s postwar 
slump. Following their success with such new film 
processes as CinemaScope and Vistavision, the 
movie-makers are planning to unveil several new 
systems before long. The Todd A-O process was 
used in filming Oklahoma and National Theatres 
has announced plans to produce three pictures or 
more a year in Cinemiracle—which involves the 
use of three strips of film which are blended on 
the theatre screen. The industry is also showing 
considerably interest in the use of 65-millimeter 
film which improves viewing quality considerably 
over the 35-millimeter film now in use. In keeping 
with this trend, Technicolor has announced that it 
is prepared to process 65-millimeter prints. 
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Titanium Program Revised 

With output of titanium sponge expected to run 
well ahead of military needs for at least the next 
two years, the Government has suspended its pro- 
gram for encouraging the building of new titanium 
production facilities. It is estimated that only about 
a third of the 5,000 tons of sponge produced last 
year found a market and, with output slated to 
rise substantially during the next few years, usage 
will continue to lag far behind production. Exist- 
ing contracts for Government purchases of the 
metal will not be affected by the new policy so 
that Titanium Metals Corporation (controlled by 
National Lead and Allegheny Ludlum Steel) , Crane 
Company, Union Carbide, Dow Chemical, and du 
Pont will continue to produce tonnage already 
arranged for. However, the building of a new 
$40 million plant by du Pont has been called off 
for the present. 


Peak Capital Outlays 


Expansion by business and industry will run at 
a record rate during the fourth quarter, although 
the total for the year will be slightly under the 
all-time high of 1953. The Securities and Exchange 
Commission reports that businessmen plan to spend 
at a $29.7 billion annual rate (seasonally adjusted) 
from October through December compared with 
the previous adjusted high of $28.8 billion in the 
third quarter of 1953. Dollar volume for the 
year, however, will be a little less than the $28.3 
billion outlay in 1953. Presently estimated at $27.9 
billion, it will be four per cent higher than last 
year as a result of greater spending by the durable 
goods industries, railroads and public utilities. 

Gas companies, for example, estimate outlays at 
28 per cent over 1954. Spending by railroads for 


equipment is put at 12 per cent higher. The iron 
and steel industry has earmarked $871 million for 
expansion this year, up 15 per cent, and machinery 
firms are spending 14 per cent more. For manu- 
facturing firms alone, the $11.2 billion total in- 
dicated for plant and equipment this year compares 
with $11 billion spent in 1954 and $11.9 billion 
in 1953. 


Corporate Briefs 

Aluminum Company of America has registered 
200,000 shares of outstanding common stock 
($16.8 million) with the SEC, to be offered from 
the account of Board Chairman Arthur V. Davis, 
who will then hold 1.4 million shares. 

West Kentucky Coal Company has acquired for 
a reported price of $16 million the coal mining, 
transportation and other properties of the Nash- 
ville Coal Company. 

Gamble-Skogmo has offered to buy 28 per cent 
of the outstanding stock of Barker Brothers Cor- 
poration, one of the largest home-furnishing chains 
in the United States. 

The Chicago, Rock Island & Pacific Railroad 
plans a 2-for-1 stock split, effective next January. 

U. S. Gypsum plans 5-for-1 common stock split; 
shareholders will vote December 28. 


Latest Market Statistics 


Sept. 14 Year 
*Price-Earnings Ratios 1955 Ago 
50 Industrials ........ 13.00 11.62 
| «6 ee 8.50 8.57 
yo 16.00 15.44 
*Average Yields 
50 Industrials ........ 3.55% 4.49% 
- ae 4.59 5.68 
; 0 ee ee 4.42 4.72 
Se bi siesacavs 3.69 4.57 


*Standard & Poor’s Corporation, see also page 32 
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Issues listed do not constitute all the recommendations mendations. Notice is given—together with reasons for 
made from time to time, nor is it intended that holdings the change—when issues on this page are dropped from O : 


be confined to these securities. The selections are not to the list. Purchases should be made only when consistent 
be regarded as trading advices, nor as short term recom- with the policies outlined on the Market Outlook page. 








Bonds Common Stocks for Income 






ARI EAN T ZAIRE SDT ee ee Se Ne er 


_ These bonds are of sound quality suitable for inclusion Issues of this type should constitute the larger proportion 
in conservative portfolios. Net yields generally indicate of common stock commitments held by the average investor; 
the investment caliber of individual issues. issues listed in the “Stocks for Income and Appreciation” 


classification may be used as supplementary selections. 
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sie eine weasels "05 288% Not Cisse "1832 “Free Yt 
. S. Gov Lys, | er ee 5 88% No . 
American Tel. & Tel. 2%s, 1975.... 93 3.24 104 gy cet sisciaidacteniee a — — a 
Atlantic Coast Line gen. 4143s, 1964. 105 3.80 Not Columbia Gas System. ie 0.90 0.60 16 56 
“Beneficial Ind. Loan 2%s, 1961... 96 3.30 100% Consolidated Edison ......... 240 180 51 47 
Chicago, Burlington & Quincy 3%s, Hazel-Atlas Glass ........... im if BM SA 
19 85. siete ea ag 2 gh a ata 97 3.28 105 International Harvester ....... 200. 288 39 SA 
Cities Service Sa, B9T7....ccececes 96 3.28 100 Kress (S.H.) 300 225 52 58 
Commonwealth Edison 2%s, 1999... 89 3.22 103 Louisville & Nashville........ 500 375 86 538 
Oklahoma Gas & El. 2%s, 1975.... 92 3.31 102% MacAndrews & Forbes........ 3.00 250 51 59 
Pacific Tel. & Tel. deb. 2%s, 1985.. 91 3.23 105 May Department Stores 1.80 1.35 43 42 
Southern Pacific Co. 4\4s, 1969.... 106 3.92 105 ii. Mien ot 1.80 1.35 37 48 
Southwestern Gas & El. 3%4s, 1970.. 98 3.43 103% Norfolk & Weeneen opal ieiranniis 4 350 150 60 58 
West Penn Electric 3%s, 1974.... 102 3.35 104.4 Pacific Gas & Electric. : j : ; : ; ; 2.20 165 52 42 
© Meee: Rieailietes Bueaed Ca. Pacific Lighting ............. 200 150 41 49 
Philip Morris, Inc. ......600 300° 225 45 6.7 
Safewsy Stores ..ccccccccsece 2.40 180 4 5.2 
Socony Mobil Oil ........... 235 13 @ 36 
Preferred Stocks Southern California Edison.... 2.00 1.70 52 44.6 
Standard “Brands: oo. ice cscs 215 150 a 334 
These are good grade issues suitable for general invest- eee 2.25 1.70 54 744 
ment purposes. Walgreen Company .......... 160 145 29 55 
West Penn Electric .......... 115 095 28 74.6 
gy Yiela . * Also paid stock. + Based on current quarterly rate. 
American Sugar Ref. 7% cum...... 144 486% Not 
Associated Dry Goods 5 .- 109 4,82 110 = 
idle. Bae fcorieg Fe 3% . Stocks for Income and Appreciation 
5 NS a cies 4. ; 
Pet So: $4.50 icc, 7 ree 4 These sound common stocks do not possess the same 
Public Service E&G $1.40 cum.conv. 31 4.52 (1960) degree of stability as issues listed in the “Common Stocks 
Reading 4% Ist par $50 non-cum... 46 4.35 50 for Income’ group but are satisfactory for larger portfolios. 
Wheeling Steel $5 cum........... 1022 490 105 recenegeie pore heigaay be expected from commit- O 
~igst 1958 Pree Yield 
Tice 1e. 
Long Term Growth Stocks ek tees sta $3.00 $3.00 60 5.0% 
Attraction of these issues is based on industry growth or ames tee cas ng Sia a na — ae Sa 
steady improvement of individual company position. Yield Cluett, Peabody ...........-. 250 150 44 57 
is subordinate to long term price appreciation possibilities. y een ee Corporation : ; ! “4 ; = 2.50 2.95 74 +4.1 
Flintkote Company .......... 3.00 180 41 59 
7 Dividends—, Recent General Motors .............. 5.00 3.50 138 743 
, 1954 1955 Price Yield Glidden Company ............ 200 200 41 49 
Dw SNORE dé vsancaciaiccs $1.00 *$1.00 57 18% Kennecott Copper ........... 6.00 3.75 125 48 
El Paso Natural Gas.......... 200 150 45 44 Olin Mathieson Chemical...... *200 150 61 3.3 
General Foods ee 2.75 225 83 73.6 Simmons Company eo dtk bicic canara 2.50 1.80 49 5.1 
Standard Oil of California..... *300 225 992 32 ts ANE on 0 eet a 260 195 57 4.6 
Union Carbide & Carbon...... 2.50 175 113 2.2 BO. Bheal - svssceraceentinn 150 150 60 +33 
—o 93 rs “hla ae ceed = on Worthington Corporation...... 250 200 50 5.0 
ee Re : : é * Also paid stock. + Based on current quarterly rate. § Based 
* Also paid stock. f Based on current quarterly rate. on $7.25 indicated annual payment. 
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Washington Newsletter 





Politicians beset by fund-raising problems; use of television 


for 1956 electioneering will substantially raise expenses— 


Government heading deeper into insurance business 


WASHINGTON, D. C.—When the 
Republican politicians recently con- 
vened in Washington, nearly all of 
them expressed conviction on one 
matter : The expense of the 1956 cam- 
paign will be greater, substantially so, 
than that of 1952. Like merchan- 
disers, politicians have been shifting 
to more expensive media. More of 
next year’s campaigning will be on 
television, half an hour of which rep- 
resents a small fortune. 

Insofar as the Republicans are con- 
cerned the presidential campaign is 
not important. It’s taken for granted 
that Eisenhower will run and win. It’s 
predictable that there will be bitter 
wrangling over how campaign money 
is allocated. Local politicians, who 
don’t feel optimistic for themselves, 
will want to devote whatever cash 
is around to their own campaigns. In 
every campaign there are hundreds of 
committees, all of them raising money 
independently and, for that matter, in 
competition with each other. In 1956, 
evidently, such intra-party competi- 
tion will be more intense. 

The National headquarters would 
like the same control over political 
collections as the Community Chest 
enjoys over charitable campaigns. 
Such control entails complete party 
harmony—something that politicians 
themselves can’t easily imagine. Thus, 
even with the presidential victory 
taken for granted, raising campaign 
money will be a more active job. It 
would be easier if the presidentital 
cutcome were more doubtful. 





Both parties day-dream about 
raising the money primarily from the 
middle income brackets rather than 
largely from the wealthy. For one 
thing, it looks better. Unfortunately, 
collection expenses are higher when 
individual contributions are in the 
neighborhood of, say five dollars each. 
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By door-to-door canvass, mailed post- 
cards and other means, the effort will 
be made. 


In one field, at least, Administra- 
tion men regretfully believe that the 
Government will probably go deeper 
into business. That field is insurance. 
On Capitol Hill there has been con- 
tinual discussion for years of medical 
coverage, not to mention other fields 
in which the Social Security system 
may expand. 

Most recent discussion has been 
concerned with covering disasters in- 
volving whole communities. It is 
considered doubtful that private un- 
derwriters can adequately cover com- 
panies and families against flood. 
Possibly with Administration en- 
dorsement, Congressmen will propose 
Government help. 

The Atomic: Energy Commission 
finds that companies otherwise in- 
terested in nuclear power hesitate be- 
cause underwriters can’t immediately 
quote premiums in this new field. 
Companies would want to insure both 
their own property and their liability 
to others, in the event of accident. 
At the moment, the AEC is trying 
to discover approximately how much 
coverage might be needed. 


Experts say that until the 
amount is approximated, it’s useless 
to draw up plans for government par- 
ticipation. How deeply the Govern- 
ment gets in will depend on the total 
liability. One idea is for companies 
to insure privately as far as they think 
they can go, with the Federal Govern- 
ment taking the remainder—if it isn’t 
too great. 


The Robinson-Patman Act con- 
tains a clause letting the Federal 
Trade Commission set a maximum 
beyond which manufacturers of a 





given product would no longer be al- 
lowed to grade price discounts to the 
size of sales. About five years ago a 
case was entered for the first time 
against tire companies. Federal Court 
Judge Alexander Holtzoff threw out 
the complaint. 

Three years ago, the FTC ordered 
the tire companies to place a ceiling 
on discounts. However, after they ap- 
pealed to the court, the Commission 
delayed pressing the case. The Judge 
commented that there had been so 
much delay that he could hardly en- 
force the order. There’s pressure on 
the Justice Department to appeal. 

If there is no appeal, which is 
doubtful, the clause in the law will 
probably be fergotten—as it had been 
up to 1952. If the FTC should win, 
application of the clause would be 
sought in some other industries. In 
most, it would not be applicable how- 
ever, according to Commission ex- 
perts. 


There’s been continual talk about 
the position of the pound sterling, 
along with forecasts that it will be 
devalued. So far, the British have 
been trying hard, by raising interest 
rates and by other means, to avoid de- 
valuation. It’s always hard to fight 
an inflation without, at the same time, 
fighting a little too hard. 

Should the rate drop, the effect 
might be felt here. Presumably, Brit- 
ish holders of dollar securities — at 
least some of them—would sell out 
and buy the lower price sterling. 
There would be more competition 
against American export business. 
Whether all the factors together 
would be sufficient to affect the Amer- 
ican boom is, of course, the important 
question here. 


—Jerome Shoenfeld 
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Safeway Stores, 


Incorporated 
World’s Second Largest Retail Food Concern 


Half Year Business Briefs 


Safeway’s total net sales for the first 24 
weeks of 1955 set an all time high. 


At mid-year 2011 Safeway Stores were 
in operation in the United States and 
Canada. The average weekly per store 
sales for the 1,868 United States stores 
was $18,014. Canadian per store weekly 
average for their 143 stores was $18,534. 


In the opinion of Management, Safe- 
way’s long range prospects are excel- 
lent. Sales and profits are expected to 
benefit materially from the Company’s 
construction program, which calls for 
completion of two or three high vol- 
ume, low operating cost retail stores 
per week. 


FIGURES 
Comparison of first 24 weeks of 1954-55 
June 18, 1955 June 19, 1954 


Net sales . $887,210,738 $821,863,404 
Net income (after 

all taxes) 5,553,500 6,615,971 
Total net 

assets ee 168,017,753 165,847,270 
Total current 

assets . . 287,650,991* 246,826,572 
Total current 

liabilities 156,733,595* 132,778,901 


Earnings per share on 

Common Stock—after 

deducting preferred 

dividends . $1.29 $1.76 
Book value per share of 


Common Stock $32.40 $31.73 
* Average number shares 

Common Stock 

outstanding 3,489,184 3,369,521 


Number of stores 
in operation 2011 2016 


*Ratio of current assets to current liabilities 
as of June 18, 1955 was 1.84 to 1. 


Safeway Stores, incorporated 
Ath and Jackson Streets « Oakland, Calif. 











INTERNATIONAL MINERALS 
& CHEMICAL CORPORATION 


General Offices: 
20 North Wacker Drive, Chicago 6 


QUARTERLY DIVIDENDS 


4% Cumulative Preferred Stock 
54th Consecutive Regular 
Quarterly Dividend of 
One Dollar ($1.00) per Share 
$5.00 Par Value Common Stock 
Forty Cents (40¢) per Share 
Declared—Sept. 8, 1955 
Record Date—Sept. 20, 1955 
Payment Date—Sept. 30, 1955 


A. R. Cahill 
Vice President and Treasurer 








Phosphate ¢ Potash ¢ Plant Foods 
Chemicals ¢ Industrial Minerals 
Amino Products 
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New-Business Brevities 





Chemicals .. . 

Unlimited applications are foreseen 
for a new family of chemicals called 
nitroparaffins which this month were 
placed in commercial production by 
Commercial Solvents Corporation— 
in process of development since 1935, 
versatile nitroparaffins are useful in 
the manufacture of other chemicals ; 
to begin with they will be used by the 
textile, surface coatings, petroleum, 
photo and chemical specialties in- 
dustries. . . . Ready for marketing 
is a new leather ¢cleaner-preservative 
which will be sold in a tube called 
Radel Leather Cleanse—use it on up- 
holstery leather, luggage, riding boots 
and the like, says Radel Leather 
Manufacturing Co... . A long-stand- 
ing need of the paper industry for a 
superior waterproof adhesive which 
would also permit faster production 
of boxboard and laminated paper- 
board has been filled by an industrial 
triumvirate composed of Koppers 
Company, A. E. Staley Manufactur- 
ing Company and Penick & Ford, 
Ltd.—the new adhesive is an adapta- 
tion of Koppers’ Resorcinol, a raw 
material in itself for adhesives and 
one that reacts well with other com- 
pounds. . . . Perhaps to complement 
those new pink light bulbs which re- 
cently came on the market will be 
pink snow in an aerosol can for the 
Yuletide ahead—packaging of this 
decorative product is by Bostwick 
Laboratories. 


Building... 

Calsi-Crete, a fire-and moisture- 
resistant building material developed 
in Europe (from sand, lime, cement, 
fly ash) will now be produced ex- 
clusively in this country by Jackson 
& Church Company, a division of the 
Norbute Corporation—while suitable 
for many lightweight structural prod- 
ucts, one of its first applications will 
be as a core material for fireproof 
doors and partitions. . . . Particularly 


of value for finishing walls in indus- 
trial plants is a vinyl plastic product 
called Plastispray which is said to 
wear well and to resist the effects 








of water vapor and chemical fumes— 
available in colors from Liquid Plas- 
tics Corporation, the coating is wash- 
able. . . . Researchers at Louisiana 
State University have developed a 
method of processing normally use- 
less rice hulls into building brick— 
tests to date show that it stands up 
well under freeze-thaw tests and that 
it has the ability to resist water soak- 
ing. ... Bemis Bro. Bag Co. is manu- 
facturing an accordion-fold curtain 
suitable for isolating a noisy produc- 
tion zone in an industrial plant— 
called Transwall, it is made of flame- 
resistant burlap (in colors, too) and 
is custom-installed complete with an 
enclosed track. 


Technology ... 

Simultaneously with declassifica- 
tion by the Armed Forces earlier this 
month of the Tacan air navigation 
system, International Telephone & 
Telegraph Corporation publicly dem- 
onstrated a compact unit tailored and 
priced for the civilian airplane indus- 
try—in brief, Tacan beacons (left in 





drawing below) are proposed to be 
strategically located throughout the 
world; when the pilot nears his des- 





tination, he tunes in to the radio pul- 
sations being sent out and then is able 
to read his distance in miles on one 
indicator (see inset in drawing) and 
his bearing on the other. . . . Ultra- 
sonics, or the use of inaudible sound 
in industrial processes, can now be 
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used to measure the flow of fluids, ac- There is No Such Thing 


cording to the W. L. Maxson Cor- 
poration, designer of an instrument 
for that purpose which was shown to Gi % an OLD 
industry representatives last week— 
manufacture of ultrasonic flowmeters, P 
however, will be in the hands of Oo ; C p y 

Fischer & Porter Company under a ’ ompan aici 
licensing arrangement with Maxson. 


Accessories ... 

An accessory for the electric hand 
drill enables the home craftsman to 
sharpen his ,own drill bits—trade 
named the Sav-a-dril, it includes a 
gage to check the angle and to center 
a new point on bits ranging in size 
from 1/16 to % inch, says Popular 
Manufacturing Company. ... At one’s 
fingertips in a single compact unit can 
be had three pencil colors (black, blue 
and red) plus a pen—this, with a new 
Norma writing instrument in which 
the green lead of former models has 
been replaced with a pen... . Tiffen 
Marketing Company has set its new 
line of photographic filters in colored 
rims to facilitate rapid identification 
by the photographer—all are front- 
threaded to permit use of additional 
screw-in accessories. ... For that fall- 
season barbecue, to make it easier to 
turn a steak or to pick-up hot foil- 
wrapped food from the embers, 
there’s an 18-inch long pair of tongs 





now on the wintheet—eiede-of etaladecs Compared to most of our other national industries, the oil business 
steel, the tongs are but one of a num- is just a babe in arms. The oldest oil company is quite a youngster 
ber of items handled by the Grill-Aid compared to companies in steel, cotton and coal, for instance. Like 
Company for outdoor cookery. a youngster, the oil business is looking forward to the years. ahead 


with great anticipation. 
Drug Products ... 

Gillette Company proves that there 
can be something new about the 
safety razor besides the blade—a new 


When SUNRAY and MID-CONTINENT joined forces the two man- 
agement teams thought only of the future. This was not a merger 
of two moss-back companies thinking of settling down to a restful old 


line introduced earlier this month fea- i a pens en. lee lia anes a a an 
tures three models: one for sensitive- tions with as much enthusiasm for the adventure ahead as two college 
skinned men, another for the average grads taking their first jobs. 

shaver, and a third for those who like Although young in years, the new SUNRAY MID-CONTINENT OIL 


the feel of a weighty razor. 

There’s news too from an electric 
shaver manufacturer, Schick, Inc., 
which is celebrating its twenty-fifth 
anniversary with a new plant and a 
new model—featuring major im- 
provements over earlier models, the 
new electric shaver will be sold un- 
der the name Schick 25... . Wyeth 
Laboratories has an anti-tension drug 
trade-named Equanil which is now 
going on the market to be sold, how- 
ever, only with a physician’s prescrip- 

Please turn to page 27 


CoMPANY is staffed with experienced oil men who know the business 
from the bottom up. These men learned their complicated trade during 
the “rough and tumble” days, and have helped the company grow 
into the present smooth, efficient, fully-inte- 
grated organization. The new company sees 
nothing but greater success in the future, and 
an Opportunity to serve its Customers, its em- 
ployees, its share-holders and its country better 
than ever before. 





Watch SUNRAY MID-CONTINENT Grow 
D-X is the brand name of SUNRAY MID-CONTINENT 


quality products manufactured 4G a 
by D-X Sunray Oil Company, Ql Company 


a wholly-owned subsidiary. SUNRAY BUILDING TULSA, OKLAHOMA 














Business Background 





Atlas Corporation's Odlum discounts threats to uranium— 


New look for country's second ranking anthracite miner 





OO MUCH URANIUM? In- 

vestors holding uranium issues 
have recently heard some disturbing 
news. Scientists at the Geneva atom 
conference raised the spectre of tho- 
rium becoming 
a rival of ura- 
nium, and a 
leading Indian 
scientist told 
the delegates 
that the H- 
bomb’s_ fusion 
power might 
be harnessed 
within 20years. 
Chairman 
CLINTON P. 
ANDERSON of 
Joint Congressional Atomic Energy 
Committee, who favors a full-scale 
effort to develop hydrogen energy for 
peaceful purposes, has suggested that 
in the long run much electrical power 
might be obtained from hydrogen re- 
actors while uranium reactors would 
be used largely to power ships, trains, 
and planes. Apart from these long- 
range predictions, some people fear 
industrial demand for uranium—at 
least in the foreseeable future—will 
be insignificant compared with mount- 
ing production of the mineral. 


One of the most articulate spokes- 
men for the opposite viewpoint is 
FLoyp B. Opium, head of Atlas Cor- 
poration. Odlum declares: “Uranium 
is the only nuclear fuel that will be 
commercially available in volume for 
many years to come.” He reasons 
that thorium, a “fertile” material 
which can be made fissionable, will 
only supplement—not  supplant— 
uranium, and that controlled fusion 
is commercially almost in the same 
category as inter-planetary travel. 
Odlum thinks that any overproduc- 
tion of uranium that might take place 
would occur in the next few years 
when a Government-guaranteed price 
will be in effect. And though the ex- 
piration date for the guaranteed price 
is March 1, 1962, he expects U.S. re- 
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Floyd B. Odlum 


By Louis J. Rolland 





quirements will total four million tons 
of uranium ore yearly by 1965—a fig- 
ure far above the present production 
rate. Odlum points out, furthermore, 
that Atlas has followed a policy of 
not engaging in uranium “wildcat- 
ting” but instead has taken a substan- 
tial investment in properties with 
proven ore bodies. 
+ 26 9 

Chrysler’s Twenty Per Cent— 
Drastic restyling of its 1955 models 
with the “Forward Look” has pro- 
vided the key to the dramatic come- 
back staged by Chrysler this year. 
The company’s share of the total auto- 
mobile market increased to 18.1 per 
cent during the first seven months of 
this year, against only 11 per cent a 
year earlier. Not satisfied with these 
gains, the company launched its 1956 
campaign in Detroit last week with 
the unveiling of a new line of cars. 
Displaying striking changes in design 
and many new features, the 1956 
models place the company in good 
position for recapturing 20 per cent 
of next year’s market. 

Developed at a cost of around $175 
million, the new “Flight Sweep” styl- 
ing is based on the wedge-shaped de- 
sign of jet aircraft, and couples the 
low-slung body line of the “Forward 
Look” with a higher sweep to the rear 
fenders resembling the fin shape of 
the jet tail. Among new equipment 
are push-button automatic transmis- 
sions placed on a panel to the left of 
the driver, and a high-fi long-playing 
record machine mounted just below 
the center of the instrument panel. 
In accenting safe driving, an im- 
proved door latch and airplane-type 
seat belts are offered with the new 
models. Colors are softer and more 
subtle than last year’s brilliant hues 
and the 1956 range comprises 56 
solids and 257 two-tone combinations. 
All Chrysler lines will have V-8 
engines. 

Commenting on the record level of 
car sales this year, Chrysler President 
L. L. CoLBert said this peak demand 





was not a temporary phenomenon, 
but reflects the country’s tremendous 
and still unfilled needs for automo- 


biles. The market for cars, he ex- 
plained, has grown right along with 
the expansion of the country, and 
with consumer’s confidence in the 
future now high, there is every reason 
to believe 1956 will witness a con- 
tinued high level of demand. Chrys- 
ler’s immediate target is still 20 per 
cent of the automobile business—and 


then more. 


* * * * 


Fuel Switch—Analysts who re- 
call that diversification moves on the 
part of Glen Alden Corporation 
helped pave the way for dividend re- 
sumption are now mulling over the 
acquisition of Union Underwear 
Company by Philadelphia & Reading 
Corporation—second largest anthra- 
cite miner. Union, the country’s 
largest producer of men’s and boys’ 
underwear (under the Fruit of the 
Loom trademark) has annual volume 
of around $28 million and is believed 
to have pre-tax income of over $3 mil- 
lion a year. Inasmuch as P. & R. has 
a substantial tax loss carry-over, this 
would amount to over $2 a share on 
its stock. While the anthracite busi- 
ness is still losing money, should the 
company merely be able to break even 
on its mining operations there would 
be an additional cash flow of $2.6 
million or so (equal to $2 a share) to 
P. & R. arising from accruals for de- 
preciation, depletion, and deferred 
stripping expenses. The coal mining 
concern has paid no dividends since 
1953 but some possibility exists for 
tax-free dividends later on—provided 
that such payments are a return of 
capital. 

Philadelphia & Reading’s “new 
look” has come about largely through 
the efforts of BENJAMIN GRAHAM 
and Howarp A. NEwMAN, chairman 
and vice-chairman, respectively of the 
executive committee. In addition to 
supervising P, & R.’s diversification 
program, author-economist Ben Gra- 
ham (Security Analysis, The Intelli- 
gent Investor) is chairman of Gra- 
ham-Newman Corporation, a unique 
investment trust in that its shares sell 
around $1,400 or some 31 per cent 
above net asset value. Howard A. 
Newman, son of Jerome Newman, a 
long-time associate of Graham, is a 
vice-president of the investment com- 
pany. 
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Benjamin Graham 


The immediate problem of Messrs. 
Graham and Newman is to end the 
losses of P. & R.’s coal division. But 
with a money-making subsidiary in 
the P. & R picture, whose profits can 
be used to offset future losses which 
may be sustained from mining oper- 
ations, the Graham-Newman team 
has made a good start toward placing 
Philadelphia & Reading on a sounder 
earnings footing. 


* * *K * 


Miners’ Metamorphosis — Inter- 
American Capital Corporation, a 
closed-end investment company which 
will invest in promising situations in 
Latin America, is in the process of 
formation. The three initial partici- 
pants are expected to be South Amer- 
ican Gold & Platinum (which will act 
as portfolio manager), Pennroad Cor- 
poration and Time, Inc. Despite the 
financial problems facing Colombia, 
brought about by the coffee price 
drop, South American G. & P., which 
conducts gold dredging operations in 
that country, is expected to earn be- 
tween $1.20 and $1.40 this year. ... 
Other gold miners, meanwhile, are 
continuing to diversify their activi- 
ties; Natomas Company and the 
Gallo wine interests are currently re- 
ported holding exploratory merger 
talks. 


* * * * 


Briefs on Stocks—The sharp rise 
in earnings of Pittsburgh Coke & 
Chemical ($1.51 per share in the first 
half vs. 17 cents a year ago) suggests 
that 1955 net will at least match, and 
may well exceed, the $3.18 per share 
average for the past eight years. ... 
Columbus & Southern Ohio Electric 
should show net of $2.25 a share on 
its present capitalization for 1955 vs. 
$1.84 in 1954; system revenues in the 
first seven months of this year were 
up 15 per cent over 1954. 
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ELECTRONICS STOCKS 
In 1956 And Beyond 


SPECTACULAR long-term growth is forecast for such magic things as electronic 
brains, automation and atomic power as these miracles go to work in industry. 

The Value Line Survey has long regarded the Electrical Equipment Industry 
as the Number One Growth Industry of the decade. More and more electric 
appliances are going into homes and factories and boosting demand for electricity, 
and hence for generators, transformers, etc. ,Electrical equipment companies make 
both the appliances and the generators. 

Yet hard-headed investors, as they see this tremendous expansion ahead for the 
electronics industry, will want to know how soon it will be transformed into 
higher earnings and dividends for the manufacturers’ stocks—and to what extent 
current prices of these stocks have already discounted the earnings and dividends 
in sight next year. 

The new 64-page edition of The Value Line Investment Survey brings you 
for the first time earliest advance estimates of earnings and dividends in 1956 
for the 24 leading electronics stocks. Each Rating & Report reveals the extent 
to which each stock is overpriced or underpriced, based on a normal capitalization 
of the earnings and dividends estimated in 1956. Also included are estimated 
yields on future dividends and 1958-60 price expectancies. 


SPECIAL: You are invited to receive this 64-page issue covering the leading 
Electrical Equipment, Brewing and Distilling stocks at no extra charge under 
this Special Introductory Offer. In addition, you will receive in the next 4 
weeks new reports on over 200 major stocks and 14 industries to guide 
you to safer and more profitable investing. Each stock is appraised as 
“Especially Underpriced," “Underpriced," "Fairly Priced," "Fully Priced" or 
"Overpriced." This issue analyzes 43 stocks including: 


General Electric Radio Corp. of Amer. Philco Westinghouse Electric 
Int’] Telephone Columbia Broadcasting Admiral Armstrong Cork 
McGraw Electric Sylvania Electric Zenith Bigelow-Sanford 
DuMont Labs. Minneapolis-Honeywell Square D Congoleum-Nairn 
Daystrom Distillers-Seagram Magnavox Anheuser-Busch 
Schenley National Distillers Simmons and 20 others 


$5 INTRODUCTORY OFFER* 


Includes 4 weekly editions of the Value Line Survey—with a full-page Rating 
& Report on each of 200 stocks and 14 industries, including advance estimates 
of 1956 earnings and dividends. It includes also a new Special Situation Recom- 
mendation, Supervised Account Report, 2 Fortnightly Commentaries, and 4 Weekly 
Supplements. (Annual subscription $120.) 


BONUS: You will also receive under this Special Offer at no extra charge 
the new 12-page Summary-Index giving current Value Line advices, yields and 
future price expectancies on all 700 stocks under supervision. 

*New subscribers only. 


The Value Line Survey is now used by over 13,000 individual 
and institutional subscribers throughout the world, including 
banks, trust companies, insurance companies and universities. 


Send $5 to Dept. FW-50 


THE VALUE LINE 


INVESTMENT SURVEY 
Published by ARNOLD BERNHARD & Co., Inc. 


THE VALUE LINE SURVEY BUILDING 
5 EAST 44TH STREET, NEW YORK 17, N. Y. 
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MACHINE TOOL CO. 


The Board of Directors has 
declared a dividend of 50 
cents per share on the com- 
mon stock, payable Septem- 
ber 30, 1955, to stockholders 
of record September 23, 1955. 


RALPH J. KRAUT, 


President and General Manager 


September 1, 1955 


Fond du Lac, Wisconsin 
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CORPORATION. 


Dividends 


The Board of Directors has de- 
clared the following dividends: 


PREFERRED STOCK 


Theregular quarterly dividend 
of $1.06!4 on the 4% per cent 
cumulative preferred stock, pay- 
able October 1, 1955 to share- 
holders of record September 19, 
1955. 


COMMON STOCK 


A dividend ot 50 cents per 
share payable October 1, 1955 
to shareholders of record Sep- 
tember 19, 1955. 


JOHN H. ScHMIpT 
Secretary 
September 7, 1955. 


WESTCLOX BIG BEN 
SETH THOMAS 
STROMBERG RECORDERS 
HAYDON MOTORS 














DIVIDENDS 


DECLARED 





To receive a dividend, stock must be 
held on the ex-dividend date, normally 


three days before the record date. 
Record 


Company 
Amer. Viscose 
Aro Equipment 

ot re Q056%4c 
Arvin Industries 
Bapet (BB. T.)6cssscacs 5c 
marker Hiroe: ...6.«be0< 35c 
ies SUE: -.c5. 540882 Q20c 

Do 4%% pf.....Q$1.12% 
Beech Creek Railroad. ..50c 
Benrus Watch Q20c 
eee rrr 25c 
Bird Machine .......... 25c 
Bliss & Laughlin 
Brace. 4.) 3 .00ce eee Zoc 

Do 334% pf 
Buffalo Forge 
Calif. Packing 
Canadian Bronze Ltd..*3lc 
Central Ill. El. & Gas...30c 
Central Indiana Gas...Q20c 
Chicago & Eastern 

Illinois Railroad ..... 25c 
Se et, errr. 7c 
Continental Baking ....50c 

Do $5.50 pf 
Corning Glass Wks.....25c 
Cream of Wheat 
Decca Records 
Detroit Alum. & Brass.10c 
Diversey Corp. 

Duquesne Light 
Dominion Foundries & 

meee EAM... ci satens *20c 
Dynamics Corp. ....... 10c 
Electric Storage Batt...50c 
ee | ry... 
Eversharp Inc. ........ 25c 

Do 5% pf 
Federated Dept. 

Stores 
Se Q030c 
Powmiea Ga. occicaccs Q50c 
Puller Mig. ......8scs Q30c 

Do 
Gaylord Container 
General Bronze ....Q37%c 
General Crude Oil...... 25c 
General Electric 040c 
General Realty & Util.. .20c 
General Reinsurance .Q45c 
General Shoe 
General Time 
Gidding & Lewis Machine 

Tool Q50c 
Gould Nat'l Batteries.42%4c 
Guantanamo Sugar 
|: a ee Q45c 
Hercules Motors ....... 20c 
Holophane Co. ......... 40c 
Household Finance ...Q30c 
Houston Natural Gas.Q25c 
Insurance Co. of N. 

(cA tc ee” Q62%c 
Interstate Bakeries ...Q25c 
Int’l Minerals & 

Ce its cece Q40c 
Keystone Portland 

RN een eee Q30c 
Knott Hotels 
Langendorf United 

Bakeries 
Latrobe Steel 
Lerner Stores 


Pay- 
able 


11- 1 


12- 1 
9-30 
10- 1 
9-30 
9-29 
10- 1 
10- 1 
11- 1 
10- 3 
10- 3 
9-30 
9-30 
9-30 
10-18 
11-15 
11- 1 
10- 1 
10- 1 


9-29 
10- 5 
10- 1 
10- 1 
9-30 
10- 1 
9-30 
9-30 
9-29 
10- 1 


10- 1 
9-30 
9-30 
10-31 
10- 1 
10- 1 


10-29 
10-26 
10- 1 
10-12 
10-12 
11- 4 
9-27 
9-30 
10-25 
9-30 
9-23 
10-31 
10- 1 


9-30 
11- 1 
9-30 
10-10 
10- 1 
9-30 
10-15 
9-30 


10-15 
10- 1 


9-30 


9-27 
9-23 


10-15 
9-30 
10-15 
11- 1 
10- 1 
10- 4 


Date 
10-20 


11-18 
9-19 
9-22 
9-21 
9-15 
9-15 
9-22 

10-17 
9-19 
9-19 
9-20 
9-20 
9-20 

10- 7 

10-31 

10-11 
9-15 
9-20 


9-19 
9-21 
9-16 
9-16 
9-19 
9-22 
9-19 
9-16 
9-19 
9-15 


9-14 
9-22 
9-17 
10-17 
9-19 
9-19 


10- 8 
10-12 
9-15 
9-22 
9-22 
10-24 
9-19 
9-16 
9-23 
9-19 
9-12 
10-17 
9-19 


9-23 


9-14 
9-15 


9-30 
9-16 
9-30 
10-20 
9-19 
9-21 





Company 
Louisville Gas & El... .Q50c 
Lowenstein (M.) & 
Sons Q 
Do 44% pf.....Q$1.12% 
Maracaibo Oil & Exp....18c 
Marine Midland 
Maes: €F.. Wid sicass QOl7'%c 
McQuay-Norris Q25c 
Merchants Acceptance ..40c 
Mergenthaler Linotype .50c 
Do E50 


Minute Maid 

Mohawk Petroleum ....2 
Motorola Inc. ...... O37 4c 
National Shares 10c 
New England Elec. 


ys. 
New England Gas & 

TM. cx gcateien tacks Q25c 
Niagara Mohawk Pwr.Q40c 
North Amer. Aviation.Q75c 

Do 
Northern Illinois Gas...20c 
Ohio LOSE co. 560 ccc 25c 
Packard-Bell ........ 12%c 
Park Chemical QO7%c 

rrr re E10 
Pillsbury Mills ...... 
Quaker Oats 
Richman Bros. 

Ritter Co. 

Do 5% pf 
Rome Cable 
Ryerson & Haynes... .12%c 
Sangamo Electric ..Q37%c 
Sangamo Led. ....... *12U.c 
Shamrock Oil & Gas... .50c 
Sharon Steel 75 
Sheraton Corp 
Sorg Paper 
Southeastern Pub. Ser.17%c 
Southern Production. .Q25c 
Square D Co 
Sun Chemical 

Do $4.50 pf. A....Q$1.13 
Stand. Fruit & S.S...... 10c 
Stanley Works 60c 
Searrelt (1.. S.) a xicsces 50c 
Textron American ..... 25c 
Townmotor Corp. ...... 50c 
Tri-Continental Corp... .50c 
Twin City Rapid Tran.Q25c 
Udylite Coro. ..4065.645 25c 
Union Sulphur & Oil. .Q20c 
Union Twist Drill 
United Specialties 
U. S. & Foreign Sec...20c 
U. S. Plywood 045 
U. S. Sugar 
Universal-Cyclops 


Do 
Victor Chemical Wks... 
Walker (Hiram)- 

G. & W 

Do 
Wallace & Tiernan.... 
Warner & Swasey:... 
Warren Bree. ....kes Q 
West Kentucky Coal.. 
Western Union Tel 
Youngstown Steel Door.25c 


Aro Equipment . 
Continental Baking ... 
Superior Steel 


*Canadian currency. E—Extra. 


Pay- 
able 


10-15 


9-30 
11- 1 
10- 3 
10- 1 
10- 1 
11- 1 
10- 1 
9-28 
9-28 
10- 1 
10- 1 
11- 1 
10- 1 
10-14 
10-15 


10- 1 


10-15 
9-30 
10- 6 
10- 6 
11- 1 
10-31 
10-25 
11-15 
11-15 
12- 1 
10-20 
10- 1 
10- 1 
10- 1 
10- 3 
9-30 
10- 1 
9-23 
10- 1 
9-30 
11- 1 
9-27 
10- 1 
10-14 
9-30 
10- 1 
10- 1 
10- 1 
9-30 
9-30 
10- 1 
10- 1 
10- 1 
10- 4 
10-14 
9-26 
9-30 
10-13 
9-30 
10-11 
9-30 


9-30 
9-30 
9-30 


10-15 
10-15 
10- 3 
11-25 
10-15 
11- 1 
10-15 
10-15 


10-15 
10-19 
10-13 


Record 
Date 


9-30 


9-19 
10-20 
9-19 
9-16 
9-23 
9-26 
9-16 
9-13 
9-13 
9-20 
9-20 
10-13 
9-15 
9-30 
9-30 


9-19 


9-26 
9-16 
9-20 
9-20 
9-23 
10-17 
10-10 
10-28 
10-28 
11-17 
9-22 
9-19 
9-23 
9-23 
9-19 
9-21 
9-17 
9-19 
9-19 
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9-23 
10- 1 


9- 9 
9-30 
9-21 


Q—Quarterly. 
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Street News 





Bankers see history repeat- 
ing itself—Frank M. Stan- 
ton gets a hearty send-off 


He is repeating itself so 
closely in the matter of Federal 
Reserve credit policy and the op- 
portunities for greater banking profits 
that leaders in that profession are 
fully prepared to hear eventually an- 
other political tirade. The present 
situation parallels in most details that 
of 1953 when the Federal Reserve 
3oard in collaboration with the 
Treasury, carried out a policy of 
credit restraint for the identical rea- 
son that it is now doing so. That is, 
to put a brake on the business boom 
lest it set in motion a dangerous in- 
flation. 

Critics of the Eisenhower Admini- 
stration made big political capital of 
the 1953 developments. They pointed 
out that the high money rate policy 
followed by the Administration in the 
first five months of that year played 
into the hands of commerical banks ; 
that it enabled the banks (1) to boost 
loan rates to their customers and pile 
up good operating earnings, and (2) 
to sell their Government bonds at de- 
pressed prices for the purpose of 
establishing losses as an offset to 
operating profits for income tax pur- 
poses, and (3) to switch into other 
Treasury securities at low prices. 
These low prices rapidly disappeared 
when, in the middle of 1953, the Fed- 
eral Reserve’s credit policy shifted 
from one of restraint to that of 
active ease. 


As a typical example of the op- 
portunities opened to banks and other 
institutions from the demoralization 
of the bond market in the first half of 
1953 and its subsequent sharp re- 
covery, the critics pointed out that 
Treasury long-term 3% per cent 
bonds issued in the spring of that 
year, went to a discount of 1% per 
cent in June. These same bonds, 14 
months later, sold at a premium of 
nearly 12 per cent. 

Federal Reserve policy has again 


shifted to one of restraint. The dis- 
count rate has been lifted twice this 
summer. The prime bank rate, which 
is the price banks charge their best 


‘rated customers, has been increased. 


Proportionate increases have been 
made for the less select borrowers, 
Bond prices have declined. Treasury 
long term 3s, issued in February and 
again in July, dropped from 10134 to 
9834. What would these bonds be 
worth in 1956 if Federal Reserve 
policy should shift, as it did in 1953, 
from restraint to active ease? 


Few investment bankers get as 
big a send-off on their retirement as 
did Frank M. Stanton when he left 
The First Boston Corporation on 
September 1. From the very nature 
of his job, a syndicate manager must 
be in constant contact with a great 
many men not only in the financial 
district but also in every city and 
town big enough to support an invest- 
ment dealer firm. Frank Stanton al- 
ways knew how to inject a large 
amount of cordiality into those re- 
lationships. When he left First Bos- 
ton under the compulsory retirement 
arrangement he had been a _ vice- 
president for more than 20 years and 





Veteran 


“Work HORSE” 


You can predict 
"long and use- 
ful life’’ for any vehicle that has 
CLARK Axles in its specifications. 


CLARK EQUIPMENT COMPANY 
: BUCHANAN, MICHIGAN 
Other Plants: Battle Creek, Jackson, Benton Harbor. 


PRODUCTS OF CLARK . . . TRANSMISSIONS + 
TORQUE CONVERTERS * FRONT AND REAR AXLES 
* AXLE HOUSINGS + FARM EQUIPMENT UNITS - 
ELECTRIC STEEL CASTINGS * GEARS AND FORGINGS 
—FORK TRUCKS + TOWING TRACTORS + POWERED 
HAND TRUCKS * ROSS STRADDLE CARRIERS + 
TRACTOR SHOVELS AND EXCAVATOR CRANES 


EQUIPMENT 

















September 12, 1955. 








This announcement is neither an offer to sell nor a solicitation of an offer to 
buy any of these Shares. The offer is made only by the Prospectus. 


106,931 Shares 


The Yale and Towne Manufacturing 
Company 


Capital Stock 


($25 Par Value) 


Rights, evidenced by subscription warrants, to subscribe for these 
shares have been issued by the Company to the holders of its Capital 
Stock, which rights will expire at 3:30 P.M., Eastern Daylight Saving 
Time on September 26, 1955, as more fully set forth in the Prospectus. 


Subscription Price $56 a Share 


The several Underwriters may offer shares of Capital Stock at prices 
not less than the Subscription Price set forth above (less, in the case 
of sales to dealers, the concession allowed to dealers) and not more 
than either the last sale or current offering price on the New York 
Stock Exchange, whichever is greater, plus an amount equal to the 
applicable New York Stock Exchange commission. 


Copies of the Prospectus are obtainable from the undersigned only in States 
in which the undersigned is legally authorized to act as a dealer in 
securities and in which such Prospectus may be legally distributed. 


MORGAN STANLEY & CO. 




















Philip Morris, Incorporated 


Our Institutional SHARE a 





Shown here is the HEAD R press, prod- 
uct of the Goss Printing pt Company, 
the world’s largest manufacturer of news- 
paper, magazine and rotogravure printing 
resses and a leading maker of stereotyp- 
ng equipment. Thirteen years ago an Em- 
ployees Profit Sharing Trust was established 
as a retirement fund for salaried employees 
of the ee. At present there are 220 
active participants. The Trust, which is 
entirely separate from the corporate or- 
ganization, holds Philip Morris shares among 
stocks and bonds and miscellaneous invest- 
ments in its portfolio. 











116th 
COMMON 
STOCK 
DIVIDEND 


CUMULATIVE PREFERRED STOCK 
The regular quarterly dividends 
of $1.00 per share on the 4% 
Series and $0.975 per share on 
the 3.90% Series have been 
declared payable November 1, 
1955 to holders of record at the 
close of business on October 
15, 1955. 

COMMON STOCK ($5.00 Par) 

A regular quarterly dividend 
of $0.75 per share has been 
declared payable October 15, 
1955 to holders of record at the 


close of business on October 1, 
1955. 


C. H. KIBBEE, Treasurer 


September 14, 1955 
New York, N. Y. 














New York & Honduras Rosario 
Mining Company 
120 Broadway, New York 5, N. Y. 
September 14, 1955. 
DIVIDEND NO. 412 
The Board of Directors of this Company, at a 
meeting held this day, declared an interim 
dividend for the third quarter of 1955, of One 
Dollar Fifty Cents ($1.50) a share on the out- 
standing capital stock of this Company, payable 
on September 30, 1955, to stockholders of record 
at the close of business on September 23, 1955. 
G. E. McDANIEL, Secretary-Treasurer. 
ee cman CREST 




















a director for 15 years. He remains 
as a director, which means that he 
cannot make any other investment 
banking connection if he should de- 
cide to continue active. 

A West Point graduate in General 
Eisenhower’s class of 1915, Mr. Stan- 
ton joined the old investment firm of 
Harris, Forbes & Company in 1916. 
After serving with the Field Artillery 
during World War I, finishing as a 
major, he returned to that firm and 
went into Chase Harris Forbes Cor- 
poration when that firm was formed 
as a merger of Harris Forbes with 


26 


the securities affiliate of the Chase 
National Bank. The Banking Act of 
1933 put an end to securities affiliates 
of commerical banks and Frank Stan- 
ton was one of the top executives of 
Chase Harris Forbes to go over to 
First Boston. 


The first advertising of an issue 
of securities under the recently re- 
vised rules of the Securities and Ex- 
change Commission concerning new 
issue advertising appeared last week 
in connection with the proposed pub- 
lic sale of new preferred stock of 
Kaiser Aluminum & Chemical Corpo- 
ration. 

The corporation filed with the SEC 
September 8 a registration statement 
covering the preferred stock issue, 
which it is planned will be publicly 
offered later this month by an under- 
writing group headed by The First 
Boston Corporation and Dean Witter 
& Company. Under the SEC Rule 










number 134 which became effective 
August 29 by which a corporation’s 
securities once in registration can be 
advertised immediately, the managing 
underwriters of the Kaiser financing 
placed the first post-registration issue 
advertisement since the new rule was 
issued. Heretofore no such advertise- 
ment could be published until the of- 
fering had been cleared by the SEC, 
normally 20 days later. 

New issue advertising of this type 
may prove an effective tool in de- 
veloping broader distribution of se- 
curities of American corporations. 


Dividend Meetings 


he following dividend meetings 

are scheduled for dates indicated. 
Meetings are frequently moved up a 
day or more or may be postponed. 


Sept. 26: American Phenolic; Benrus 
Watch; Boston Edison; General Mills; 
Goodyear Tire & Rubber; Holly Sugar; 
Louisiana Power & Light; Stone Con- 
tainer; Superior Steel; Union Oil Cali- 
fornia; Warner Co. 


Sept. 27: American Distilling; Atchi- 
son Topeka & Santa Fe Railway; Do- 
minion Bridge; Dominion Engineering 
Works; Green (H. L.); Hartford Elec- 
tric Light; International Packers; Jack 
& Heintz; Lane Bryant; Link Belt; 
McCall Corporation; Quebec Power; 
Reading Co.; Technicolor Inc.; Toledo 
Edison; Vanadium Corporation. 


Sept. 28: Anaconda Wire & Cable; 
Argus Cameras; Best Foods; Brooklyn 
Union Gas; Detroit Steel Products; 
Elastic Stop Nut; Foote Bros. Gear & 
Machine; Gladding McBean; Hagan 
Corporation; Hecht Corporation; IIli- 
nois Brick; Lee Rubber & Tire; Long 
Island Lighting; Marshall Field; Noxe- 
ma Chemical; Otis Elevator; Parke 
Davis; Public Service (Colorado); Reed 
(C. A.); Rochester Gas & Electric; 
Schenley Industries; Trane Co.; Wash- 
ington D. C. Gas Light. 


Sept. 29: Cincinnati Gas & Electric; 
Combustion Engineering; Eastern In- 
dustries; Hart Schaffner & Marx; Pitts- 
burgh Plate Glass. 


Sept. 30: Ekco Products; Higbee Co.; 
Kaiser Aluminum & Chemical; Ken- 
nedy’s Inc.; TelAutograph Corporation; 
Texas Industries. 


Recent Listings 


American Stock Exchange 
Consolidated Diesel 


Haeceric: . viens os common stock, $0.10 par 
Harbor Plywood...common stock, $1 par 
Holly Corpieccescs common stock, $0.60 par 
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New-Business Brevities 





Concluded from page 21 


tion—acting directly upon the central 
nervous system, the drug takes ef- 
fect within 45 minutes and reportedly 
has no side effects except slight 
drowsiness (but even this will not oc- 
cur where a patient must take re- 
peated doses of the drug). ... A 
new type of hair brush called the 
Vibra-Brush is electrically operated 
in order to stimulate and massage the 
hair while brushing—suitable for both 
men and women, it is manufactured 
by Vibra-Brush Corporation. 


Business .. . 

Anyone can send a telegram and 
charge the bill under a new policy 
announced by Western Union Tele- 
graph Company extending this privi- 
lege which heretofore had been re- 
stricted to persons with charge ac- 
counts, credit cards or telephones— 
this will be particularly convenient for 
the person ’phoning in a telegrain 
from a pay booth and who may not 
have sufficient coins to cover charges. 

. Business executives contemplat- 
ing shifting their concerns from a 
calendar to a fiscal year would do well 
to write the American Institute of 
Accountants for the latest list of sug- 
gested closing dates of some 200 in- 
dustries—the dates suggested repre- 
sent the 12-month periods ending 
when inventories, receivables and out- 
standing loans generally are at their 
lowest point. . . . Number One tune 
these days, as far as Pennsylvania 
Railroad employes are concerned at 
least, is a catchy song to the tune of 
Cole Porter’s Don’t Fence Me In in 
which a freight car pleads to be 
moved about more each day—-the 
song, titled Don’t Stand Me Still, 
will be played on every occasion pos- 
sible and is being headlined in posters 
and company publications in a drive 
to move every freight car 15 more 
minutes a day. 


Automotive ... 

Designed to give almost instan- 
taneous heat and to maintain a spe- 
cific temperature regardless of speed 
or other factors is a new automobile 
heating system by Stewart-Warner 
Corporation’s South Wind Division— 
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Stock Report for only $1. 





210 NEWBURY ST. 





Some Revealing Facts About 


GROWTH STOCKS 


NE of the most profitable methods of investing is to 
buy good growth stocks and hold them on a long 
term basis. These are issues whose earnings and dividends 
over the years are slanted upward at a steeper pitch than 
average. They include companies with outstanding manage- 
ments and products of unusual promise. 


Why Growth Stocks Grow 


Extensive research, new product development, and heavy 
reinvestment of earnings in new plants mean almost perpetual 
expansion for these companies. Growth companies often earn 
10% to 30% annually on their capital. Money compounded 
at these rates grows very rapidly. 

Gains shown by growth stocks are well-nigh startling. 
duPont bought at the very top of the 1937 bull market now 
shows a fivefold increase. National Lead now shows a 550% 
advance over its price at the 1946 bull market peak, with 
dividends 23% per annum on that earlier level. 


GOOD ISSUES TO BE BUYING NOW 
For investors who seek to have their money profitably 
at work in live, expanding companies, our staff has selected 
from all listed issues 200 outstanding growth stocks. Eight 
are selected as especially attractive at current prices. 
You can have an introductory copy of this Growth 
In addition you will receive 
without extra charge the next four issues of the UNITED 
Investment Reports. (New readers only.) 
—-—-—- FILL OUT COUPON AND MAIL TODAY WITH ONLY $1 -=——- 
SENT TO YOU BY AIRMAIL $1.25 CJ 
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UNITED BUSINESS SERVICE 


! Serving more business men and investors than any other advisory service, 
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BOSTON 16, MASS. 
































independent of the engine’s operation, 
the new South Wind has its own fuel 
pump, for example; it will be offered 
as optional factory-installed equip- 
ment on two 1956 models. ... A new 
monthly magazine titled The Drivers’ 
Digest aims to encourage better driv- 
er-employe relations as well as to 
promote safety behind the wheel—it 
appears in three editions: (1) for bus 
drivers; (2) for driver-salesmen 
and routemen; and (3) for over-the- 
road and city truck operators. ... An 
anti-freeze analyzer to be used spe- 
cifically for testing the efficiency of 
Zerex permanent-type solution has 
been brought out this season by its 
manufacturer, E. I. du Pont de 
Nemours—for use by maintenance 
men, the kit details a three-minute 
test to tell whether the Zerex can be 
safely re-used. . . . Motorists have 


never been as safety conscious as they 
will become this season when they se- 
lect a new car—last week, for exam- 
ple, at a preview of the 1956 Chrysler 
Corporation line, talk was centered 
around such things as door latches 
that will remain shut during an im- 
pact, sealed beam headlights with im- 
proved side-of-the-road vision, op- 
tional safety belts and push-button 
controls for automatic transmission 
models ; other leading makers are ex- 
pected to promote similar features 
plus, in several makes, a non-break- 
able rear-view mirror and padded 
dashboards. 


—Howard L. Sherman 





When requesting information concerning 
business questions, please address this 
department and enclose a self-addressed 
stamped envelope. Also refer to the date 
of the issue. 
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RHR ART RAR 
THE ELECTRIC STORAGE BATTERY 
COMPANY 


220th Consecutive 
Quarterly Dividend 


The Directors have declared 
from the Accumulated Surplus 
of the Company a dividend of 
fifty cents ($.50) per share on 
the Common Stock, payable 
September 30, 1955, to stock- 
holders of record at the close 
of business on September 17, 
1955. Checks will be mailed. 


E. J. DWYER, 
Secretary 


Philadelphia, September 7, 1955 








| 120 Broadway, New York 5, New York 


Investing for Income 
through 


National Income Series 


a mutual fund, the primary objec- 
tive of which is to provide an 
investment in a diversified group 
of bonds, preferred and common 
stocks selected because of their 
relatively high current yield and 
reasonable expectance of its con- 
tinuance with regard to the risk 
involved. Prospectus and other 
information may be obtained 
from your investment dealer or: 


National Securities & 
Research Corporation 
Established 1930 
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MANUFACTURING COMPANY 


Ar ar quarterly dividend ot $1.12 ei 
share has been declared upon the an 
preferred stock of Bates Manufacturing 
Company, payable October 1, 1955 to share. 
holders of record at the close of business on 
September 15, 1955. A quarterly dividend of 
20¢ wi share has also been declared upon 
the shares of common stock of Bates Manu- 
facturing Company, payable September 29, 
1955, to shareholders of record at the close of 
business on September 15, 1955. 

Transfer books will not be closed. 


FRED C. ScRIBNER, JR., Secretary 
September 8, 1955 
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New England Gas 
and Electric Association 


COMMON DIVIDEND NO, 34 


The Trustees have declared a 
regular quarterly dividend of 
twenty-five cents (25c) per share 
on the coMMON sHaREs ot the 
Association, payable October 15, 
1955 to shareholders ot record 
at the close of business September 
26, 1955. 

H. C. Moors, Jr., Treasurer 
September 8, 1955. 
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CORPORATE EARNINGS 


EARNED PER SHARE 
ON COMMON STOCK: — 1955 1954 


12 Months to July 31 
American Gas & Elec..... $2.83 $2.37 
Arizona Public Service... 1.43 1.45 
Black Hills Pwr. & Lt.... 2.13 2.10 
Dallas Power & Light.... 10.79 
Eastern Utilities Assoc.... 2.42 
El Paso Electric 2.35 
Gulf States Utilities 2.03 
Kentucky Power 2.11 
New England Gas & Elec.. 1.26 
Oklahoma Natural Gas... 1.76 
Penna. Power & Light.... 3.07 
San Diego Gas & Elec..... 0.97 
Savannah Elec. & Pwr.... 2.10 
Southern Utah Power.... 0.91 
Southwestern Pub. Serv... 1.55 
West Penn Electric 1.99 


9 Months to July 31 
1 0.96 

2.56 
4.19 
D0.99 
1.95 
0.85 
2.19 
0.59 
D0.50 
0.06 
229 
1.79 
1.13 
1.43 
0.21 
2.60 
0.26 
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Allied Stores 

American Air Filter 

Carrier Corp 

oS eS eee 

eS, eee 

Dayton Rubber 

Deere & Co 

Emerson Radio & Phono.. 

Gar Wood Industries 

General Plywood 

General Shoe 

Int’] Harvester 

Lee Rubber & Tire 

Marathon Corp. ......... 

Minute Maid 

Reliance El. & Engineer. . 

Roddis Plywood 

Ryan Aeronautical 4.26 

Somes. CA. G.) cscs ss+ 1.12 
7 Months to July 31 

Atchison, Top. & Santa Fe 7.48 a 

Bangor & Aroostook 3.96 

Central of Georgia 4.63 


0.82 
D0.92 





In Making Important Investment Decisions 


Why Act on Hunches When the Facts Are Available? 
Subscribe for Financial World—What a $20 Subscription Brings You 


(a) 52 weekly issues of FINANCIAL WORLD to keep you informed from week 
to week on outstanding business and financial factors which will enable you to 
handle your security investments to better advantage; 

(b) 12 monthly “INDEPENDENT APPRAISALS” (pocket-size Stock Guide 
containing our independent ratings and essential data on 1,970 listed stocks) ; 
{c) PERSONAL INVESTMENT ADVICE Privilege (by mail) as per rules ; and 
(d) 1955 Annual “STOCK FACTOGRAPH” Manual, 41st edition; 304 pages; 
covers over 1,800 stocks, fully indexed. Most useful investor’s ready reference 
manual we ever published. Book is sold separately for $5. 


Big Aid in Making Important Investment Decisions Hy 


(Sept. 21) 


Chicago & East. Illinois... 1.28 
Honolulu Rapid Transit.. 0.81 
Kansas City Southern.... 3.29 
Lehigh Valley R.R 
Maine Central R.R 
Missouri Pacific 
New Orleans, Texas & 

Ce ne 
Northern Pacific Ry 
St. Louis-San Francisco. . ‘ 
Southern Railway 7.39 

6 Months to July 31 

Associated Dry Goods.... 0.57 0.32 
BHOCICS “TC® 355.25 :6 s25.9 40's 1.19 0.79 
Burgess Vibrocrafters ... D0.01 
Carson Pirie Scott 3.68 
City Stores D0.005 
Claussner Hosiery 0.39 
Crowley, Milner D0.66 
Fair (The) D0.05 
Hecht Co. 0.44 
Holly Stores D0.01 
Interstate Dept. Stores.... 0.45 
Lerner Stores 0.52 
Montgomery Ward 1.80 


3 Months to July 31 
0.77 0.73 








FINANCIAL WORLD, 86 Trinity Place, New York 6, N. Y. 


For enclosed $20 (check or M.O.) please enter my one-year order 
for FINANCIAL WORLD's 4-Part Investment Service including 1955 
edition, 304-page $5.00 "STOCK FACTOGRAPH" MANUAL Free. 


(or send $11 for 6 months’ complete service with FACTOGRAPH MANUAL) 


[] Check here if subscription is NEW ... [1] Check here if RENEWAL 
Crown Zellerbach 
Peerless Cement 2.43 2.23 
a ae et eer ee 0.15 0.14 


12 Months to June 30 


0.70 
4.07 
0.27 
2.63 
5.95 
2.31 


Acme Electric 

Allied Mills 

Atlas Plywood 
Burrus Mills 
Carpenter Steel 
Chickasha Cotton Oil 


S988 This is a deductible income tax-expense, materially reducing your cost 
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CORPORATE EARNINGS 





EARNED PER SHARE 
ON COMMON STOCK: = 1955 1954 
12 Months to June 30 


Consolidated Foods ...... $1.69 $2.22 
Family Finance .......... 2.29 2.01 
[Secu oO | ee al.81 a2.20 
Harris-SeyDold ..5065 00. 3.96 3.83 
Kennametal Inc, ......... 3.01 2.90 
Locke Steel Chain........ 157 1.26 
WE onic dee e sees 2.01 7.77 
Marlin-Rockwell ........ 1.84 RsZ 
Montana Flour Mills..... 3.39 3.49 
Morris Plan Corp. (Amer.) 1.30 1.51 
Motor Products ....... D3.73 D2.41 
North & Judd Mfg....... BoP pay 
CEG SHG. ci Sook lee 2.86 2.46 
Pittsburgh Metallurgical... 2.54 1.79 
CURRENT SIE g gvacicacdces 2.69 2.38 
Republic Natural Gas..... 1.36 1.74 
Robinson Aviation ....... 0.70 0.44 
Seeman Bros. ....066..6 0.83 1.05 
Smith-Corona ......6.e. 3.26 1.10 
Spencer Chemical ....... 4.04 4.53 

9 Months to June 30 
Cessna Aareraft ......... 2.54 2.07 
Gen. Realty & Utilities... 0.40 0.54 


6 Months to June 30 





American Electronics .... 0.29 0.37 
7: ol eS eee Lak 0.40 
A. P. W. Products.:....3.<<. 0.26 D0.25 
Bagdad Copper .......... 1.00 0.15 
Bathurst Pr. & Paper “B” *1.89 *().99 
Bunker Hill & Sullivan... 0.87 0.68 
Camber CAS Ss) esis ccs 2.56  D1.08 
Channing Corp. ......... 0.73 0.43 
Chicago Yellow Cab...... 0.36 D0.06 
Coleman Cers.5ib kde ks 1.01 0.76 
Color-Craft Products..... 0.31 0.30 
yo 1.28 0.85 
Glenmore Distilleries .... a0.10 a0.18 
Haskelite Mfg. .......... 0.18 0.24 
Fitton Hotels .....c00.<% 3.12 2.08 
I-T-E Circuit Breaker.... 0.17 0.95 
LPL” | | ene 1.24 1.26 
Liberty Products ........ 1.16 1.73 
Maremont Automotive 

PTOUUOUS: ©. 6.050 ocean 1.01 0.85 
Marion Power Shovel.... 1.69 1.20 
Marmon-Herrington ..... 0.20 0.43 
McNeill Machine & 

Engineering ........... 2.14 2.86 
Middlesex Water ........ 1.26 1.61 
National Homes ......... 0.74 0.57 
North American Car..... Be) 1.24 
N. & W. Industries....... 0.03 0.02 
6 8 Serer ee 3.43 2.84 
Penna. & Southern Gas... 0.12 0.15 
we Crate Peer. ........ 71.71 71.53 
Sayre & Fisher Brick..... 0.12 0.11 
Smith (Alexander) ..... D2.34 D1.29 
Speer COMPO 2... osceccs 1.18 0.60 
U; B Ps secs cucees 2.46 1.71 
Vitro Corp. of Amer...... 0.27 0.26 

3 Months to June 30 

Basin Oil of Calif: ..... 2. << Q12 0.10 
36 Weeks to June 11 

Automatic Canteen ...... 1.44 1.22 
12 Months to May 31 

Colgiial 366 26.265. 0.06% S55 2.00 
Piandier Gok ssc scdccaues 3.45 4.30 
Standard-Thomson ...... D0.61 1.10 
*Canadian currency. +Adjusted for 2-for-1 


split and 100% stock dividend paid August 24, 
1955. a—On combined common stocks. 
Deficit. 
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KNOTT HOTELS CORPORATION 


Notice of Dividend No. 80 


The Board of Directors of KNOTT 
HOTELS CORPORATION has this day 
declared a dividend of 25c per share 
payable on September 23, 1955 to 
stockholders of record at the close of 
business on September 15, 1955. 


Willard E. Dodd 
President 


New York, N. Y., September 8, 1955 























DIVIDEND 


MANATI SUGAR COMPANY 


106 Wall Street, New York 5 
The Directors of the Manati Sugar Com- 
pany on September 12, 1955, decided not 
to pay any dividend this year on the 
Company’s $1 par value Common Stock. 
JOHN M. GONZALEZ, Treasurer. 














September 12, 1955. 














Insurance Company 
of North America 
Philadelphia 


DIVIDEND NO. 298 


The Board of Directors has 
declared a quarterly dividend 
of 62%¢ per share on the 
capital stock of the Company, 
payable October 15, 1955 to 
stockholders of record at the 
close of business September 
30, 1955. The Transfer Books 
will not be closed. 


J. KENTON EISENBREY 
September 13, 1955 Treasurer 





























REAL ESTATE 
BRICK COLONIAL HOME, 


built 1790, perfectly restored and modernized, on 

140 acres: 4 rooms, garage, basement down; 3 

bedrooms, 2 baths upstairs. Guest cottage, ex- 

cellent outbuildings. Near city and college town. 

$72,500.00. 

Capt. H. C. Robison, U.S.N. (Ret.), Broker 
White Stone, Va. 








Babson’s Selects Best Buys 
In Fourteen Industries 


| Lists “‘Bargain”’ Stocks 
With Most Promising Long-Term Prospects 


Evidence that profit opportunities stillj 
exist after 12 years of bull market gains 
is contained in a bulletin just released 
by Babson’s Reports. Investors inter- 
ested in higher income or capital gain 
will find this information extremely val- 
uable. 


49 “Buys” Recommended 
This latest bulletin lists the following 
selections: 15 STOCKS FOR INCOME, 
10 STOCKS FOR GROWTH, 13 
STOCKS FOR CAPITAL GAIN, 7 
LOW - PRICED SPECULATIONS, 4 

SPECIAL RECOMMENDATIONS. 
These “Bargains” are stocks of com- 
panies that face favorable developments 
similar to those which today’s over- 
priced leaders have already discounted. 
Their present yields, in many cases, are 
higher than those of stocks now enjoy- 


BABSON’S REPORTS, INC. 


Dept. FW-30, Wellesley Hills 82, Mass. 


Please send me at once, postpaid, Babson’s “Bargain Bulletin” listing 49 
“Buys” and 50 “Switches.” $1 is enclosed. 
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ing popular favor. Only lack of informa- 
tion by uninformed investors is keeping 
their prices down. A sudden shift in 
public sentiment could start a sharp up- 
ward trend. 


50 “Switches” Also Advised 


As it is also important to know which 
stocks are selling too high and should be 
sold, this “Bargain Report” also includes 
a list of 50 stocks which Babson clients 
have been told to Switch. 


Yours for Only $1.00 


For only $1.00 -to cover cost of prep- 
aration and mailing—you get this chance 
to check your judgment against the ad- 
vice of Babson’s over 100 trained invest- 
ment personnel. Mail coupon below To- 
day for your “Bargain Bulletin.” 
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CREATIVE DRAFTING 
FOR ANNUAL REPORTS 


MAPS: 

Airline — Utility 
Decorative — Business 
CHARTS: 
Pictorial — Economic 
Display — Business 
PLANS: 
Technical — Perspective 


Coloring Type — Stamping 
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15 PARK ROW 
New York 38, N. Y. 


REctor 2-3019 
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August 30, 1955 


The ARO EQUIPMENT CORP. 


Bryan, Ohio 


Dividend Notice 


The Board of Directors has de- 
clared a dividend of 3% incom- 
mon stock payable on October 
15, 1955 to holders of record on 
September 10, 1955. 


Arrangements have been made 
for shareholders to sell stock 
dividends at minimum cost if 
cash is desired. Shareholders 
have been notified of the pro- 
cedure by letter. 

L. L. HAWK 


Sec.-Treas. 





—— 











FOR PEACE AND PROSPERITY 


INVEST IN U. S. SAVINGS BONDS 
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Ten Prospects 





Concluded from page 4 


steel producer to show profits in 
every year since 1929. Phelps Dodge 
is the second largest U. S. copper 
miner, one of the largest wire manu- 
facturers and an important custom 
smelter-refiner. 


These, Too, Look Good 


Sinclair Oil acquired the assets of 
American Republics earlier this year, 
and has been benefitting from the 
continued upgrading of its marketing 
outlets. Southern Pacific is one of the 
country’s largest rail systems, and is 
enjoying increased traffic volume. 
Warner-Lambert is a growing factor 
in the ethical and proprietary drug 
field, and a large producer of toile- 
tries and cosmetics. West Penn Elec- 
tric benefits from the industrial ex- 
pansion of the area which it serves. 
This is a long-term aid, since such 
expansion will lessen the company’s 
dependence on the steel and bitumi- 
nous coal industries. 

With such growth potentials, sound 
finances and good reports right now, 
stockholders have reason to expect 
bigger payments in 1955. 


Dividend Changes 


Barker Bros: Paying 35 cents Sep- 
tember 30 to holders of record Septem- 


ber 21. Previously paid 25 cents June, 
1955. 


Minute Maid: Declared 20 cents pay- 
able November 1 to stock of record 
October 18. Paid 10 cents in August. 


Pillsbury Mills: Increased the quar- 
terly rate from 50 cents to 62% cents 
payable December 1 to holders of record 
November 7. 


U. S. Sugar: The quarterly payment 
was raised to 15 cents from 12% cents 
payable September 30 to stock of record 
September 20; also an extra of 15 cents 
payable December 12 to stock of record 
December 1. 


Sharon Steel: Paying 75 cents Sep- 
tember 30 to holders of record Septem- 


ber 19. Previous payment was 50 cents 
on June, 1955. 


Towmotor Corp.: Increased the quar- 
terly payment from 35 cents to 50 cents 
payable October 1 to holders of record 
September 21. 


Reece Corp.: Paying 30 cents October 
3 to stock of record September 19. Paid 
20 cents July, 1955. 





Here is a booklet that should be 
read by every advertising and public 
relations man before he prepares a 
company message or institutional ad, 
and by the corporate executive before 
he goes shopping in the money mar- 
kets. For the first time an investor 
magazine, and one with more than 50 
years experience, tells how to tap 
masses of money as opposed to masses 
of people. 


“Money Also Listens” does not 
grind the axe of one publication but 
offers a broad concept that can be ap- 
plied to the approach to both institu- 
tional and individual investors. Re- 
sponse is high and the cost low —a 
rich bonanza of results is possible in 
investor media with small expenditure 
when tested methods are used. 


Of primary interest to financial of- 
ficers as well as chief executives, the 
brochure charts a rich and little ex- 
ploited area just beginning to attract 
the full measure of attention of adver- 
tisers it merits. 


Note: This brochure is available to 
the many readers of FinaAnctAL WoriLD 
who are financial or administrative 
executives in industry and to those 
engaged in public relations or adver- 
tising work. Just write on business 
stationery to Advertising Manager, 


FINANCIAL WORLD 


86 Trinity Place, New York 6, N. Y. 


REctor 2-0224 
FINANCIAL WORLD 
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Family Finance Corporation 





Incorporated: 1927, Delaware, succeeding an 
established business. Office, 200 West 9th Street, 
Wilmington 99, Del. Annual meeting: Third 
Tuesday in October. Number of stockholders: 
Preference, 922; common, 7,826. 


Capitalization: 


Long term debt (notes payable) 
*Preference stock 444% cum. conv. 
ee: ee 11,405 shares 
+Preference stock 5% cum. conv. 
Pe Ree ee 46,688 shares 
Common stock ($1 par)........ 1,903,376 shares 


$16,300,000 





*Stock is callable at $55.10 to July 31, 1958, 
$55 thereafter; convertible into common stock 
at $15.00 to August 1, 1956. 7fCallable at $52 
through October 31, 1955, less $0.50 each two 
years to $50 after October 31, 1961; convertible 
into common at $16.50 through November 1, 
1956, then $18 to November 1, 1961. 


Business: A holding company, whose 
subsidiaries engage in three types of 


finance and related activities: loans 
under small loan laws, discount loans 
and sales financing. As of June 30, 
1954, there were 191 offices with 351,- 
629 loans outstanding totaling $94.3 
million. 


Financial Position: By the nature of 
the business, most assets are receiv- 
ables; at June 30, 1955, cash and mar- 
ketable securities, $17.3 million; receiv- 
ables (net) $84.6 million; current notes 
payable and investment certificates (un- 
pledged), $53.8 million. Book value of 
common stock, $13.01 per share. 


Dividend Record: Regular payments 
on preferred stock; on common, 1929 to 
date. 

Outlook: Nature of the business sug- 
gests maintenance of reasonably stable 
earnings in the period ahead, but 


growth will be limited by the keen 
competition prevailing in this field. 


Comment: Principal appeal of the 
shares is for income. 


DATA ON COMMON STOCK 


Years ended June 30: ———Calendar Years———, 


Earnings Dividends {Price Range 
1948.... $1.58 $1.20 13%—12% 
eee 1.20 14%—12% 
1950.... *1.89 1.30 17%—13 
Eeeeies.: Boe 1.40 16%—13% 
19eGa.... 2.69 1.40 19%—15% 
1953.... 1.90 1.40 19 —15% 
1964.... 261 1.40 255.—17% 
1955.... $2.08  §1.42%4 §25%—22% 


*Restated by company. jfListed N. Y. Stock 
Exchange August 1, 1949; previously over-the- 
counter. ‘tExcludes $0.21 from sales of assets. 
§To September 14. 





Harris-Seybold Company 





Incorporated: 1926, Delaware, succeeding an es- 
tablished company. Office: 4510 East 71st St., 
Cleveland 5, Ohio. Annual meeting: Third 
Tuesday in September. Number of stockholders: 
1,917. 


Capitalization: 
Long term debt (notes payable).. $4,800,000 
Common stock ($1 par).......... 785,673 shares 


Business: One of the world’s largest 
producers of offset lithographic print- 
ing presses and power paper cutters. 
Also makes other types of printing 
presses, perforating and paper drill- 
ing equipment, book trimmers, litho- 
graphic chemicals and related equip- 
ment and supplies. Acts as distributor 
of other products used by the printing 


industry, such as cameras, plate-mak- 
ing equipment, knives and sticks for 
cutters, offset blankets and chemicals. 

Financial Position: Working capital 
June 30, 1955, $22.3 million; ratio, 
5.1-to-1; cash, $3.8 million; marketable 
securities, $4.6 million. Book value of 
stock, $31.94 per share, adjusted for 
1955 stock split. 


Dividend Record: Payments 1927 and 
1941 to date. 


Outlook: Earnings record has been 
above-average for the industry, reflect- 
ing company’s sound trade position. 
While the scope of operations has been 
broadened by acquisitions, results will 
still be subject to cyclical influences. 

Comment: Stock is a business cycle 
issue. 


*DATA ON STOCK 


Years ended June 30: 
c——Calendar years—— 


Earnings Dividends {Price Range 
1948.. $$5.54 §$0.51 12%— 9% 
1949.. $5.19 0.93 10%— 8% 
1950.. 481 §111 18%—10% 
1951.. 411 §1.06% 18%—16% 
1952.. 3.46 §1.20 20%—17%4 
1953.. 3.49 1.27 21%—17% 
1954.. 383 $1.33 33 —21% 
1955.. 3.96 x1.12% x39%—33% 





*Adjusted for 114-for-1 stock split in 1955 and 
all stock dividends. +After inventory reserves, 
$0.25 in 1948, $0.25 in 1949. §Paidstock dividends ; 
10% in 1948, 10% and 20% in 1950, 15% in 
1951, 744% in 1952, 5% in 1954. {Listed N. Y. 
Stock Exchange July 13, 1955; previous quota- 
tions over-the-counter bid prices. x—To Septem- 
ber 14. 





Minerals & Chemicals Corp. of 
America 





Incorporated: 1916, Maryland; name changed 
from Minerals Separation North American Corp. 
in 1952 and from Attapulgus Minerals & Chem- 
ical Corp. in 1954. Office: 210 West Washing- 
ton Square, Philadelphia, Pa. (new office under 
construction at Menlo Park, N. J.). Annual 
meeting: Second Tuesday in May. Number of 
stockholders: Not reported. 


Capitalization: 


Lome CONHE  GOBE s 6 isc ccc cecccces 


$3,601,667 
Common stock ($1 par) 


citea one 1,841,395 shares 


Digest: The leading producer of 
fullers earth and of activated bauxite 


and a major producer of kaolin. Fullers 
earth and kaolin are used in petroleum 
refining and oil well drilling, paper 
coating and filling and industrial clean- 
ing materials, also as carriers and ex- 
tenders for agricultural insecticides, 
paints, inks, plastics and adhesives. 
Activated bauxite products are used in 
refining and purification of certain 
petroleum products. In 1954, acquired 
Edgar Bros. Co.; in 1955, Strasburg 
Lime Co. and Dominion Lime Co. 
Working capital December 31, 1954, 
$2.4 million; ratio, 2.9-to-1; cash, $1.4 
million; U. S. Govt’s, $225,000. Divi- 
dend payments 1947-50 and 1954. 


DATA ON STOCK 
Years ended Dec. 31: 


Earnings Dividends tPrice Range 
1949... *$0.35 | eer 
1950... *0.70 Car ‘waxes 
1951... *0.76 Nowe” 8 eadaa 
1952... *0.67 None 10%— 1 
1953... *0.64 None 12%— 8% 
1954... 0.69 +0.10 274%2—13 
1955... §0.53 None x415—32% 





*Pro forma, including subsequently acquired 
companies but on stock outstanding after acqui- 
sitions. +Also 2% in stock. tListed New York 
Stock Exchange June 29, 1955; previous quota- 
tions over-the-counter bid prices. §Six months 
to June 30 vs. $0.40 in like 1954 period. x—To 
September 14. 





Southern Production Co., Inc. 





Incorporated: 1942, Delaware; in 1946, acquired 
similarly named company organized in 1940; 
former parent Southern Natural Gas distributed 
holdings in 1947 to own stockholders including 
Federal Water & Gas which in turn distributed 
holdings under dissolution plan. Office: Fort 
Worth National Bank B’ldg, Fort Worth, Texas. 
Annual meeting: First Wednesday in May. Num- 
ber of stockholders: 8,412. 


Capitalization: 
Loni tere GONG... icc cd $47,475,000 
Common stock ($1 par)........ 1,727,108 shares 


Business: Produces or participates in 
production of crude oil in Texas, Okla- 
homa, Louisiana, Mississippi, New 
Mexico, Wyoming, Arkansas and Sas- 


SEPTEMBER 21, 1955 





katchewan, Canada; produces natural 
gas in several fields in Texas and 
Louisiana, and does contract drilling. 
The three principal activities account 
for about 53%, 22% and 24% of rev- 
enues, respectively. In 1954, acquired 
Offshore Barge Drilling Corp. 


Financial Position: Working capital 
June 30, 1955, $6.4 million; ratio, 2.0- 
to-1; cash, $8.5 million. Book value of 
stock, $13.69 per share. 


Dividend Record: Initial cash common 
dividend in 1955. 


Outlook: With demand for natural 
gas in a rising trend and company’s in- 
terest in pipe lines and a new refinery 
an added potential, growth of revenues 


and earnings seem in prospect over 
the longer term. 


Comment: Stock is a speculation. 


DATA ON COMMON STOCK 
Years ended Dec. 31: 


Earnings Dividends *Price Range 
1948... $0.33 None 13%— 7% 
1949... 0.42 None 10%— 5% 
1950... 1.55 None 19 —9% 
1964... 197 None 34 —18% 
1962... 2.17 t 38 34—30 56 
1953... 2.09 None 3554—21% 
1964... 2.42 None 31 —22 
1955... 1.30 $0.75 §384%4—28% 





*Listed New York Stock Exchange April 4, 
1955; previous quotations over-the-counter bid 
prices. {Pro forma, including Danciger Oil & 
Refining acquisition for whole years. tPaid 10% 
in stock. §To September 14. 
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WHEN YOU SUBSCRIBE 
FOR PERSONAL SUPERVISORY 


INVESTMENT SERVICE 


(1!) Prepare a definite program based upon 
your objectives and resources, looking to 
capital enhancement, income, or both; 


(2) Analyze the portfolio already established; 


(3) Tell you how to recast it so as to bring 
it into line with current business and 
investment prospects, and in accord with 
your objectives; 


(4) Advise you, if your resources are entirely 
in cash, how to inaugurate your program; 


(5) Tell you instantly when each new step is 
necessary; 


(6) Keep a record of every transaction you 
make, and an accurate transcript of your 
investment position; 


(7) Furnish monthly comment on your invest- 
ment program; 


(8) Provide full consultation privileges, in 
person, by mail, or by wire, regarding 
any investment problem. 


@ 
Mail us a list of your securities and let us ex- 
plain how our Personalized Supervisory Service 


will point the way to better investment results. 
The fee is surprisingly moderate. 


e 
YOU INCUR NO OBLIGATION 


FINANCIAL WORLD 
RESEARCH BUREAU 


86 Trinity Place, New York 6, N. Y. 


Please explain (without obligation to 
me) how Continuous Supervision will 
aid me. 


My Objective: 


Income [] Capital Enhancement [J 


(Sept. 21) 
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Financial Summary 


“7 READ SCALE SCALE 


145 
140 
135 
130 
125 
1 120 


115 
; fs 8 Re 


for 1947 
1950 1951 1952 1953 


= 100 


1947 1954 J 


1948 1949 


FMAM J 


1954 
Sept. 11 
8,808 
601,525 
98.5 
66.4 

1954 
Sept. 8 
$20,829 
3,169 
54,013 
1,676 


—-——_ — — 1955 ——_ —_ 
Sept. 3 
10,706 
794,192 +790,000 
93.8 95.1 
140.9 142.9 
1955 
Aug. 31 
$24,171 
3,651 
55,931 
1,773 


Trade Indicators 


{Electric Output (KWH) 

Freight Car Loadings 

$Steel Operating Rate (% of Capacity) 
§Steel Production Index (1947-49 = 100) 





Sept.7 
$24,074 
3,581 
55,563 
1,693 


{Commercial Loans 
{Total Brokers’ Loans Bank Members 
{Demand Deposits 94 Cities 

{ Brokers’ Loans (New York City) 


000,000 omitted. 


$24,050 
3,602 
55,669 
1,805 


Federal Reserve 


§$As of the following week. fEstimated. 


Market Statistics — New York Stock Exchange 

Closing Dow-Jones — 1955 ~ c- 1955 ~ 
Averages: Sept. 9 Sept. 13 High Low 
30 Industrials .. 474.59 480.93 480.93 388.20 
20 Railroads 162.27 161.39 163.26 137.84 
15 Utilities ..... 66.35 66.26 66.68 61.76 
65 Stocks 170.70 171.66 171.66 144.39 
Sept. 13 


' 1 

Sept. 7 Sans Sept. 12 

2,380 2,480 2,520 2,580 
Issues Traded 1,193 534 1,171 1,193 1,194 
Number of Advances 497 1,163 479 504 431 
Number of Dechets.............5.0. 444 405 436 459 498 
Number Unchanged 252 224 256 230 265 
Die De ihc kane ba5sccennws 60 68 67 88 

New Lows 1955 9 8 5 g 

Bond Trading: 

Dow-Jones 40-Bond Average 
Bond Sales (000 omitted) 











Sept. ' 7 Sept. 8 
475.20 475.06 
160.43 161.57 

66.36 66.50 
170.28 170.65 


Details of Stock Trading: 
Shares Traded (000 omitted) 


Sept. 12 
476.51 
162.26 

66.13 
170.99 


Sept. 8 
2,470 





98.39 

$6,441 
i —_ 1955 

*+Price-Earnings Ratios: Aug.10 Aug.17 Aug. 24 

50 Industrials 12.74 11.99 12:21 

20 Railroads 8.26 8.06 8.25 

20 Utilities 15.95 15.85 15.95 

*+Common Stock Yields: 

50 Industrials 

20 Railroads 

20 Utilities 

90 Stocks 


98.35 
$5,270 


Aug. 31 
12.40 
8.22 
15.96 


98.31 
$4,940 


Sept. 7 

12.63 
8.41 

16.00 


98.26 
$6,360 


———1958s--—__, 
13.71 11.21 


11.74 8.06 
16.50 15.15 








3.77% 
4.71 
4.43 
3.88 


3.122 
3.351 3.355 
3.564 3.558 


*Standard & Poor’s Corporation. 7For latest figures see page 17. 


The Most Active Stocks—Week Ended Sept. 13, 1955 


Shares _ Closing — 
Traded Sept. 6 Sept. 1 
212,800 8 7% 
179,100 71% 75% 
150,700 5834 59% 
148,900 48% 54% 
143,306 3534 4034 
112,800 30% 32% 
112,700 30 30% 
109,700. 17834 17834 
104,900 2454 235% 
104,500 *557% 58% 


3.72% 
4.75 
4.43 
3.84 


3.122 


3.66% 
4.65 
4.42 
3.78 


3.124 
3.359 
3.554 


4.38% 
5.18 
4.65 
4.44 


3.49% 
4.45 
4.42 
3.64 


3.124 
3.359 
3.564 


2.879 
3.151 
3.471 





Net 
Change 


Rhodesian Selection Trust 

Phillips Petroleum 

United States Steel 

Republic Steel 

Kaiser Aluminum & Chemical 

Colorado Fuel & Iron 

International Telephone & Telegraph.... 
American Telephone & Telegraph 

Sperry Rand 

Reynolds Metals (when issued) 


*Initially traded September 9; opened at 54%. 
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STUN Tree 


SEVEN SEAS... industry grows with YA L E 


overseas materials handling divisions of 
The Yale & Towne Manufacturing Company 


For centuries, merchant adventurers sailed the uncharted oceans 
in search of new markets. Their enterprise opened continents...de- 
veloped the trade routes that now serve world commerce. This spirit 
of enterprise lives today, but with a fresh dedication—to promote 
peaceful economic competition among nations. Companies like Yale 
& Towne participate by sharing their specialized industrial knowledge. 
Yale* materials handling equipment, for example, now works for in- 
dustry on six continents—speeding the flow of goods in plants, ware- 
houses and terminals. Every day, YALE products in action deepen the 
world-wide indentification of Yale & Towne with the twin goals of 
industrial progress and international cooperation. 


*Reg. U.S. Pat. Off. ond 85 foreign countries. 


YA LE. & TOW N 3 The Yale & Towne Manufacturing Company, Executive Offices: 


Chrysler Building, New York 17, New York. PRODUCTS: YALE Industrial Lift Trucks and Hoists; 
AUTOMATIC Electric Industrial Lift Trucks; YALE Locks and Hardware; TRI-ROTOR Pumps; NOR- 
TON Door Closers; YALE Powdered Metal Products. MANUFACTURING DIVISIONS in U.S. A., 
Canada, England, Germany. Licensed manufacturers in France, Italy, Spain, Australia, Japan. 
Sales Representatives throughout the World. 








